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N. Y. EXCHANGE ACTS 
ON CANCELLATIONS 


Also Appoints Committee of Seven to 
Submit Increased Rate 
ssnamananenneaees 





LYMAN CARESS | MADE CHAIRMAN 


Said Present Local Conditions if Con- 
tinued Would Force Out 
Small Companies 


The New York Fire Insurance Ex- 
change has taken action to bring about 
increased fire rates in New York City 
and, also, at an executive committee 
meeting on Tuesday, adopted a resolu- 
tion prohibiting the cancelling of pol- 
icies and the re-writing of same for a 
longer term at other than short rates. 
The resolution follows: 

“The executive committee 
that pending further action by the Ex- 
change no cancellations for re-writing 
for a term running beyond expiration 
of existing contracts and no binders 
for same shall be made except subject 
to sHort yates.” 

Names Committee 

President Marshall announced on 
Wednesday the appointment of the fol- 
lowing committee of seven which is 
authorized to compile data and submit 
recommendations to the Exchange on 
the subject of increased rates: 

Lyman Candee, vice-president of the 
Globe & Rutgers, chairman; Charles G. 
Smith, president of the German-Amer- 
ican; F. C. Buswell, vice-president of 
the Home; ‘Cecil F. Shallcross, man- 
ager of the Royal; George W. Hoyt, 
Deputy United States manager of the 
Liverpool & London & Globe; Wallace 
Reid, metropolitan agent, and J. G. 
Hilliard, metropolitan agent. 


orders 


Personnel of Committee 

The personnel of this committee has 
caused favorable comment. It is be- 
lieved to be one of the most repre- 
sentative that has ever taken up a 
fire insurance matter and company men 
are predicting a comprehensive report 
or metropolitan rate conditions. 

This committee was formed in ac- 
cordance with a resolution adopted at 
the meeting of the Exchange on 
Wednesday of last week which was 
reported in The Eastern Underwriter. 
The resolution was introduced ‘by Mr. 
Candee. 

Mr. Candee’s Views 

Mr. Candee gave his opinion that 

increased rates are essential to the 


(Continued on page 20) 





























“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE 


NEW YORK 


ELBRIDGE G. SNOW, President 





Sixty-four-Year Record for Fair Dealing and 
Prompt Adjustment and Payment of Losses 





FIRE AND ALLIED BRANCHES OF INSURANCE. 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 


tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 
STRENGTH REPUTATION SERVICE 


























North British 
and Mercantile 
Entered United States Fy cuirance Co. 


1866 


Established 1809 








Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 


by entire fire assets of the company which 























SPRINGFIELD 


Fire & Marine Insurance Co. 


Cash Capital $2,500,000. 90 
Tits SPRINGFIELD for two-thirds of a century has 








transacted business solely under its own corporate 

name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, od 
is vested with the rights and dignity of an undivided re 
sentative of an undivided and independent company. he 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 








COMPLETE PROGRAM 
OF LIFE PRESIDENTS 


Frank A. veudertin, National City Bank 
President, To Tell of Small 
Savings Plan 


FRANKEL ON AUTO 


Mayor of Des Moines To Discuss War 
Financing—Other Speakers and 
Their Topics 


HAZARD 


The Association of Life Insurance 
Presidents has now completed the pro 
gram for its tenth annual convention 
(to be held at the Hotel Astor on De- 
cember 6-7) and it easily ranks as one 
of the greatest in the history of the 
association. 

An important announcement is that 
Frank A. Vanderlip, president of the 
National City Bank of New York and 
chairman of the United States Govern 
ment’s War Savings Committee, will 
speak on the opening day. Mr. Vander- 
lip will bring a message from the Na 
tional Capital in connection with the 
plan for enlisting the small savings of 
the country in war service. This is the 
Government's $2,000,000,000 war cer- 
tificate issue. 

Dr. Frankel’s Topic 

Another speaker, not previously an- 
nounced, will be Lee K.. Frankel, Ph.D., 
third vice-president of the Metropoli- 
tan Life Insurance Company. His sub- 
ject will be “The Increasing Automobile 
Hazard.” He will deal twith a problem 
that is just now being studied from 
many points of view in this country. 
Municipal and State governments, the 
automobile industry and automobile 
owners, as well as pedestrians, realize 
tbat the increase in accidents, fatal and 
otherwise, calls for better methods of 
handling the traffic situation. As might 
be expected, this increasing hazard is 
being reflected in the mortality ex- 
perience of both life and accident in- 
surance companies. 

The topics all have a relation to life 
insurance and the nation’s problems— 
now and after the war. Arthur E. 
Childs, president of the Columbian Na- 
tional Life Insurance Company, Boston, 
will be chairman. 

The complete program follows: 

Address on “War Savings,” by Frank 
A. Vanderlip. 

“Financial and Physical Needs of 
American Railroads in the World's re- 
construction Period,” Samuel Rea, 
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president Pennsylvania Railroad Com 
pany, Philadelphia, Pa.; member board 
of directors Equitable Life Assurance 
Society. 

“Safeguarding the Owners of the Se- 
curities of the Railroads of the Coun- 
try,” S. Davies Warfield, president 
National Association of Owners of Rail- 
read Securities; chairman of the board, 
Seaboard Air Line Railway Company, 
Baltimore, Md. 

“Requirements of American Agricul- 
ture After the War,” Herbert Quick, 
member Federal Farm Loan Board, 
Washington, D. C. 

“Financing of Municipal Development 





CHILDS 


\A. E. 

Arrested by the War,” John MacVicar, 
mayor of Des Moines, Ia. 

“Application of Lessons of Military 

Sanitation to Peace Times,” Dr. Wil- 

liam H. Welch, professor of pathology, 


Johns Hopkins University, Baltimore, 
Md. 

“Life Insurance and the War,” Wil- 
liam A. Hutcheson, second vice-presi- 


dent and actuary Mutual Life Insurance 
Company, New York. 


“Governmental War Insurance and 
War Taxation,” George E. Ide, presi- 
dent Home Life Insurance Company, 


New York; chairman Committee of In- 
surance Men appointed by Secretary of 
the Treasury McAdoo. 

“Agency and Allied Problems After 
the .War,” Henry L. Rosenfeld, fourth 
vice-president Equitable Life Assurance 
Society, New York. 

“The Increasing Automobile Hazard,” 
Lee K. Frankel, Ph.D., third vice-presi- 


dent Metropolitan Life Insurance Com- 
pany, New York. 

“War and After-War Supervision of 
Insurance,” Emory H. English, presi: 


dent National Convention of Insurance 
Commissioners, Des Moines, Ia. 
“Reclamation of Men Rejected by the 
Draft and its Relation to Life Insur- 
ance,” Dr. John H. Quayle, Cleveland, O. 





NORTHERN’S PROGRESS 

The Northern Assurance Company of 
Detroit is ten years old. Its assets at 
December 31, 1907, were $144,097.74; 
its reserve $17,146.15; paid for assur- 
ance $1,594,500. On October 31, 1917, 
its assets were $1,437,888.72; reserve 
was $1,242,283.15; paid for assurance 
was $15,195,469.81. 

The Company has paid and held for 
benefit of policyholders since organiza- 
tion to October 31, 1917: 


Total death claims paid... 
Surrender values paid in 
cash and matured endow- 
a eerer re 
Surrender values applied.. 


$317,817.86 


85,937.32 
52,861.38 


Total paid to policyholders 
Reserves and other funds 
held for protection of pol- 
icyholders 


$456,616.56 


1,437,888.72 


Total paid and held for 
benefit of policyholders. .$1,894,505.28 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 


0. S. CARLTON 
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BRITISH WAR BONDS purchase a National War bond for 


Life Offices Offer'ng Facilities for Their 
Purchase—Non-Participating 
Endowment Insurance 

London, November’ 1.—Several life 
offices are now offering facilities for 
the purchase of National War bonds, 
the latest being the Guardian Assur- 
auce Company, which submits a 
scheme, the central feature of which is 
en endowment assurance, without par- 
ticipation in profits, with sum assured 
payable on October 1, 1927, this being 
the date for repayment of the ten-year 
bonds (to which the operations of the 
scheme are confined) and the amount 
of the assurance will be the same as 
the nominal value of the bonds pur- 
chased, excluding any premium or 
bonus on redemption. The following 
example gives an idea of the working 
of the system. A person wishing to 


£1,000, repayable October 1, 1927, under 
the scheme effects a policy for £1,000 
peyable on October 1, 1927, or at pre- 
vious death (without profits). Taking 
kis age as 45 at next birthday, the total 
cutlay will be: The first year’s premi- 
um payable forthwith of £96 19s. 24d.; 
followed by nine similar annual pay- 
ments, making in all £969 11s. 8d., sub- 
ject to income tax abatement. 


F. H. HAZELTON DINNER 


At the annual dinner of the Maine 
agents of the Equitable Life Assurance 
Society the special guests were John B. 
Lunger, vice-president of the Equitable; 
Mayor Chapman, and Deputy Insurance 
Commissioner Lang. Franklin H. Hazel- 
ton, who is manager of the Society in 
Maine, was toastmaster. He said that 
since its incorporation in 1859 the 
Yquitable has never contested a cla’m 
in Maine. 
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CO-OPERATION 


OUR fifty leading repre- 

sentatives 
ported in the first half of 
1917 an average of 63% 
more in new premiums 
than they did in the same 
period of last year. | 


These men will testify 
that our plans of agency 


ble in part for this splendid 


Phoenix Mutual Life Insurance Company 
of Hartford, Conn. 


JOHN M. HOLCOMBE, President 


No. 8 
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Settles Merger Case 
of Fraternal Unions 





$4 MEMBER CONTRACT VOID 





North American Union Permitted 
Reorganize—Status of Fraternal 
Aid Union 


to 





The merger case of the North Amer- 
ican Union and the Fraternal Aid Union 
has been settled by a decree of Judge 
Merritt W. Pinckney, sitting in the Cir- 
cuit Court of Cook County, Illinois. 

On November 20, 1916, a contract of 
consolidation was finally approved by 
the Supreme Lodge of the Fraternal Aid 
Union and the Supreme Lodge of the 
North American Union and by the In- 
surance Commissioner of the State of 
Kansas whereby the above named so- 
cieties were consolidated. 

The Fraternal Aid Union in this case 
practically made a re-insurance of the 
members of the North American Union. 
It received all of the assets, in round 
numbers a million dollars. 

In the State of Illinois there is no 
law regarding mergers and in March, 
1917, the Superintendent of Insurance 
there had the Attorney General brinz 
suit asking for a receiver for the North 
American and nullifying and declaring 
void the merger of the two societies. 

A receiver was appointed and after- 
wards discharged July 19 and all assets 
were again returned to the Fraternal 
Aid Union. 

During this time disgruntled policy- 
holders injected themselves into th» 
suit (Kenniston, et al.) and the suit 
was st ll pushed demanding the nullify- 
ing and declaring void of the merger 

The decree of Judge Pinckney on No- 
vember 7, 1917, settles this entire case. 
In this decree the North American 
Union is allowed to reorganize and will 
have as assets the $463,500 in securities 
at Springfield, I1l., and $100,000 in*cash 
paid by the Fraternal Aid Union. 

The Fraternal Aid Union is to retain 
all other assets received at the time of 
the merger, November 20, and also to 
retain as members the members of the 
societies of the Life and Annuity of 
Hiawatha, Kan., which merger contract 
was also declared null and void with the 
North American Union and also the 
members of the Knights and Ladies of 
Honor of Indianapolis, their contract 
being declared void. There were several 
other mergers made with the North 
American Union during the past years 
but these were not brought into question 
by the court. 

This was the case where much no- 
toriety was secured through the news- 
papers because in the original contract 
$4 per member was being paid to a 
broker by the Fraternal Aid Union for 
the procuring of this business. This 
brokerage contract becomes null and 
void under the decision of the court. 
One hundred thousand dollars was paid 
in all on this contract and a portion of 
this was refunded by some of the officers 
that received same. 


REAL ACHIEVEMENT 
E. A. Woods Agency, Inc., Way Ahead 
of Last Year Despite Time Given 
to Bonds 





This year in addition to its regular 
business, the E. A. Woods Agency, Inc., 
sold, in the two Liberty bond campaigns, 
5,452 Liberty bonds for $2,481,855. Many 
in its agency led or worked upon Red 
Cross teams and liberally aided the Red 
Cross work. 

Besides all this, on November 1 the 
agency was $156,624.53 ahead in actual 
paid deposits of the whole of last year 
and even excluding single deposits it 
was $12,312.84 ahead of the whole of 
1916. 

In ten months it is nearly equal in 
written business to all last year, includ- 
ing its huge last December business. 
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Re-Insurance By 
German Companies 


Should Protect Old Risks Even 
License is Withheld for New 
Transactions 


Two German life re-insurance com- 
panies had spokesmen at the hearing 
in Washington last week in connec- 
tion with the arguments for and 
against the Treasury Department’s li- 
censing German companies to do busi- 
ness in this country under the provi- 


if 


sions of the Trading-With-the- Enemy 
Act. The applications to do business 
were filed on November 5, at which 
time Secretary McAdoo announced 
that a hearing would be held on No- 
vember 15 in the Treasury Depart- 
ment. A full account of the fire in- 


surance end of the hearing will be 
found printed elsewhere in this paper. 
Mr. Torrey’s Argument 

The two companies re-insuring life 
insurance are the Mercury and the 
Prussian National. 

The principal argument was made 
by M. W. Torrey, United States man- 
ager of the Mercury, who said: 

“The United States branch is li- 
censed for life re-insurance business. 
Ii does not do any direct writing. Its 
contracts are with American compan- 
ies. They are automatic and obliga- 
tory. Under the provisions of these 
contracts we accept a certain amount 
of the surplus lines of these American 
ccmpanies. Life re-insurance is differ- 
ent from other forms of re-insurance; 
that is, the life companies cannot can- 
cel, therefore, a re-insurance has to 
exist for an indefinite period. There is 
a clause that there can be cancella- 
tion of new re-insurance only by either 
party giving the other notice in writ- 
ing from two to six months. Old re- 
insurance must be kept up and cannot 
be cancelled. 

“There is a vast difference between 
life and fire re-insurance. A life risk 
is at its best immediately after it is 
examined and gradually runs down. 
After a risk has been in force a few 
years it is not so good as when first 
placed upon the books. What we need 
is a license to do business as we have 
been doing it. If we cannot get that 
then we want a license to take care of 
old risks. 


Prefer Re-Insurance with Foreign 
Companies 

“Many American life companies pre- 
fer to deal with a purely re-insurance 
company. There are various reasons 
why they prefer to do this rather 
than parcel the risk to their competi- 
tors, who will thus be in a position to 


obtain information which they may 
want kept secret at the time. Our 
reinsurance is desired by American 


companies. A strong argument to that 








MAS THE 


" STRENGTH OF [ 
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.G. Hodge, 








effect is that out of sixteen active 
treaties in force at the beginning of 
hostilities, only two companies have 
cancelled their contracts on new busi- 
ness, but these companies kept up their 
contracts on the old business. A num- 
ber of our treaty companies have writ- 
ten to the Treasury Department strong- 
ly urging that the Mercury be licensed. 

“Now, as to the question of United 
States funds, we have not sent one 
penny abroad since being licensed here. 
Every cent paid to us by American 
companies has been held in this coun. 
try for the benefit and protection of 
our American treaty companies. The 
trustees of our companies are Amer. 
ican citizens. Our assets are held 
either by State insurance departments 
or by American trustees. We pur- 
chased Liberty bonds to the extent of 
$60,000. Of course, we have not sd 
many employes as have the fire re, 
insurance offices, but those that wa 
have are American citizens, born in 
this country. We have had no com- 
munication with the home office since 
the outbreak of hostilities between 
Germany and America. We have had 
very few communications, in fact, since 
August, 1914. 


Sent Over $45,000 

“About one of these communications 
I would like to inform you. Shortly 
before war was declared by the United 
States on Germany we sent a wireless 
for $45,000 in funds, not because we 
needed it, but the international situa- 
tion was such that we thought it might 
lbe advisable to have this money. It 
was sent. Recently, I asked an execu: 
t.ve of one of the large American life 
companies, which has done business in 
Germany for years, as to the attitude 
of the German Government towards 
American life companies in Germany. 
He informed me that the German Gov- 
ernment has appointed trustees and the 
business of his company is going on as 
usual. Speaking of myself, | am an 
American and my family has been 
since the seventeenth century. I see 
no reason why we should not be li- 
censed.” 

Viqws of Charles G. Hodge 

Mr. Torrey was followed by Charles 
secretary of the Fidelity 
Mutual Life. Mr. Hodge said: “The 
only interest I have in this proposi- 
tion is due to the fact that we have 
for about fifteen years re-insured part 
of our business im these foreign com- 
panies, the Mercury and the Prussian 
National. In our own companies wa 
have $2,000,000 of risks over and above 
what we can safely afford to carry re- 
insured in these foreign companies. If 
these companies are not licensed that 
will throw this surplus business back 
tc us. What will happen? In such @ 
contingency foreign insurance compan- 
ies cannot get American companies to 
assume this liability through re-insur- 
ance. We have some risks in these 
companies fifteen years. No American 
life company will assume such liability 


Civilians Abroad 


To Have Insurance 


PHOENIX MUTUAL’S PROPOSAL 


$10,000 For Applicants in France and 
England—$5,000 for Red Cross, 
YT. GC A 

The demand for life insurance made 
by Americans who have gone to France 
and England to take positions in civil 
life or of those in the Red Cross, Y. M. 
«. A., Knights of Columbus and other 
service is growing with each month of 
the war. The Phoenix Mutual Life is 
one of the first companies to meet this 
situation and will insure Red Cross, 
Y. M. C. A., Knights of Columbus, and 
other workers who are doing relief 
service in connection with American 
forces abroad. 

Two circulars 
pany follow: 
$25.00 Extra Per Thousand for Relief 

Service Workers 

To our Representatives: In accord- 
ance with the enclosure we are willing 
to consider applications (1) on the 
lives of those who intend to go to 
England and France in civil occupa- 
tions and (2) on the lives of those who 
intend to enter various relief organiza- 
tions for service in foreign countries. 

The conditions under which we will 
accept applicants in the first group 
are fully explained and the extra pre- 
m‘um is small. 

It is not the intention of the Com- 
pany to make one penny of gain by 
reason of insurance issued to those 
who enter Red Cross, Y. M. C. A., 
Knights of Columbus or other relief 
service. We are therefore writing 
these risks with our No. 1 war clause 
at a single extra premium of $25 per 
thousand. By this action we not only 
grant risks of this class insurance at 
an unusually low rate of premium, but 
in addition guarantee to return at the 
close of the war the unused portion of 
the extra premiums. 

The foregoing terms represent a part 


issued by the Com- 


for us. If the German companies are 
released from this liability it will be 
nice for them, but not for us, and 


other American companies. In fact, it 
would throw many hardships on Amer- 
ican companies if they have to assume 
this liability which was heretofore as- 
sumed under re-insurance contracts 
Art for the future, it will mean the cut 
ting down of net lines for some of the 
American life insurance companies. 
For instance, while our limit is now 
$100,000 it might be only $50,000 if 
there were no re-insurance companies. 


In other words, we can protect our 
selves in the future, but what about 
the past?” 

Mr. Hodge was followed by John 


Sidney Davenport, actuary of the Life 
Insurance Company of Virginia, whose 
views coincided with Mr. Hodge's. 


of this Company’s contribution to the 
cause of our country in these moment- 
ous times and are supplementary to 
the previous evidences which you have 
had during the past six months of this 
Company’s desire to assume its share 
of the responsibility. 

JOHN M. HOLCOMBE, President. 
Civilians Traveling Abroad 
Applications from those who intend 
to go to England and France in civil 
occupations will be considered for not 
more than $10,000 (including existing 


insurance) on the life or endowment 
plan. The No. 3 war clause will be 
used. 

The normal premium will be in- 


creased by $10 per thousand and will 
be payable for the first two years of 
the policy. At the end of two years 
the ‘Company will reduce the premium 
in the contract to the normal rate and 
in addition will refund the extra pre- 
mium paid for each full policy year 
during which the insured has not left 
this country for travel abroad. 

Red Cross, Y. M. C. A., Knights of 
Columbus and Other Relief Service 
Applicants who intend to enter Red 

Cross, Y. M. C. A., K. of C. and other 

relief organizations for service in for- 

eign countries will be considered for 
$5,000 of life or endowment insurance 

(including existing insurance). The 

policy will contain our No. 1 war clause 

and a permit will be added giving the 
insured the right to engage in such 
service on the payment of a single 
extra premium of $25 per thousand 

The unused portion of the extra pre 

mium will be returned at the close of 

the war, in accordance with the terms 

of war clause No. 1. 


SUFFRAGE LEADER AN AGENT 


Miss Carrie Flarida with Equitable 
Life Assurance Society—An Or- 
ganizer for Women’s Party 
Miss Carrie Flarida, who has been 
active in woman suffrage work in West- 


ern New York in the last year, has 
cecided to enter the field of business 
in Rochester. She is now connected 


with the agency of the Equitable Life 
Assurance Society, with offices in the 
Granite Building. 

As an organizer of the Woman Suf 
frage party, Miss Flarida has been ac- 
tive for the last four years, having par- 


ticipated in the campaigns of three 
States, Ohio, Pennsylvania and New 
York. With headquarters in Rochester, 


Miss Flarida has been doing church or 
ganization work for her party in West- 
ern New York in the campaign which 
was concluded on Election Day. 


NOW J. PUTNAM STEVENS CO. 
William G. Thompson, of Portland, 
Maine, an experienced life underwriter, 
has become associated, under the firm 
rime of J. Putnam Stevens Company, 
with Mr. Stevens, general agent of the 
Massachusetts Mutual at Portland. 








~ 
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Prudential Group Policies Sell 


Because of absolute protection, low premiums, annual dividends, grace 


period, disability 


provisions, 


termination refunds, incontestability 


clause, special certificates for employees, privilege of naming bene- 
ficiary, good commissions, and the Company’s great experience in deal- 
ing with millions of workers in forty years. 


Send for Particulars of Policy 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


FORREST F. DRYDEN, President 


Home Office: NEWARK, N. J. 
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Tax Talk Closes 
a $2,500,000 Case 


ARGUMENT WINS ROSENWALD 





Second Application of This Size in 
Year—Extensive Preliminary 
Preparation Made 
The $2,500,000 application signed by 
Julius Rosenwald, president of Sears, 
Roebuck & Company, Chicago, and 
head of the supplies commission of 
the National Council of Defense is a 
cirect result of careful use by an agent 
of the tax argument. It wag illustrat- 


ed to Mr. Rosenwald that the tax now 
imposed on the larger estates might 
materially interfere with the settle- 
ment of an estate. The case proves 
conclusively that if the ambitious agent 
is desirous of rolling up a large volume 
of business, he must study the new tax 
laws almost as assiduously as he does 
his rate book. In fact, it is difficult 
tc see how an agent can be success- 
ful nowadays, unless he hag these tax 
figures in his head at his beck and 
call. 


The fact that Mr. Rosenwald is 
worth $25,000,000 and has an income 
said to be at least $1,000,000 a year 
indicates that the tax arguments are 
as effective with a very rich man as 
with an ordinary successful one. 

What Is Market on a Big Risk 

There are a number of features 
about this risk which are interesting 
to underwriters. People talk glibly 
ahout $1,000,000 lines and seem to think 
the work is done when the application 
is signed and the medical examiners 
have O. K.’d the risk. The work is 
otten just beginning when the consent 
of the prospect is obtained. It might 
not be a difficult matter for a man thirty 
years old, who ig of splendid physique, 
who has no enemies and who has a 
six-figure income, to get more than a 
million. For instance, the Shevlin risk 
was placed without much difficulty. 
With an older man it is different. It 
hag never been printed just how much 
has been covered on J. P. Morgan, who 
applied for $2,500,000. There have been 
rumors that some of the excess went 
to the Lloyds. One interesting ques- 
tion, therefore, is: What is the mar- 
ket on one of the great risks? Light 
on this question can be shown in the 
case of Mr. Rosenwald. 

The Chicago man is fifty-five years 
old; he is modest, in good health and 
has good habits. For years he has been 
a leader in charities and now has his 
own foundation recently incorporated. 
He has had $150,000 insurance for 
some time. He resisted all attempts 
to increase this amount, saying that 
was all that he needed, until Edwin 
Austrian, of the Northwestern Mutual 
Life, Chicago, convinced him that it 
would be to the advaniage of his estate 
fer him to become heavily insured, be- 
cause of the tax laws. He had per- 
sistently refused to be interested in ad- 
ditional new life insurance. Mr. Au- 
strian convinced him that he should 
have $2,500,000. 


Arranging Preliminary Details 

The assent of Mr. Rosenwald having 
been obtained, the next step was to 
arrange for getting the insurance. Mr. 
Austrian and Rudolph Recht, a leading 
agent of the Northwestern, who is at 
200 Fifth Avenue, New York City, hav- 
ing a working arrangement by which 
they assist each other on cases it was 
decided that Mr. Recht should arrange 
as far as possible the preliminary de- 
tails. Practically every company was 
sounded on how much it would write 
on Mr. Rosenwald. The Canadian 
companies were also interviewed, and 
there was likewise correspondence with 
non-admitted companies. It was agreed 
by companies that the medical exam- 
ination should be handled by three doc- 
ters. In the Morgan case it was un- 
derstood that there were eighteen doc- 
ters. In the Vanderlip case there was 


also a large number of doctors. After 
a complete size-up of the situation, Mr. 
Kecht found that the American market 
for a man fifty-five years old was about 
$1,400,000. It should be remembered 
that Mr. Rosenwald already carried 
the limit in the Northwestern Mutual 
Life. 
A Tip from Mr. Recht 

In a talk with The Eastern Under- 
writer Mr. Recht said this week: ‘I’ 
believe that a proper understanding 
of the relationship between the tax on 
life insurance, the federal State inher- 
itance tax, the income tax on invest- 
ments and all other inroads on incomes 
of men and estates is essential for the 
writing of large lines on important 
people. A man of large affairs cannot 
ignore the tax question if presented 
correctly. It should be an open sesame 
to doors never before open to insur- 
avce agents. Companies are getting in- 
creasingly tight in the writing of big 
lines, and are using greater care in 
scrutinizing all large lines. Agents 
should know that the combination of 
business and income insurance will 
prove nowadays an irresistible policy 
for wealthy men.” 

Mr. Austrian has for some years been 
the leading agent of the Northwestern 
Mutual at Chicago. Mr. Recht is an 
unusually large writer. In the Rosen- 
wald case he had complete charge of 
the placing and distribution of the risk. 
The policy, by the way, was a whole 
life. 


The Travelers is today writ- 

Solicit ing more life insurance on 

the farmers than ever before. 

Farmer This is particularly notice- 

able in the Middle West. 
That the farming population is most 
prosperous is evidenced by the enor- 
mous sales of automobiles in the rural 
communities and by the increased pur- 
chase of farming land, says the “Trav- 
elers Record.” 

The value of the products of the 
farm this year will reach approximate- 
ly fourteen billion dollars, the value 
of cereals and potatoes alone nearly 
six billion. 

With wheat ranging from $2.00 to 
$2.40 a bushel, and with corn at $1.00 
a bushel, the farmer has never been 
so prosperous. He can sell his crops 
at high prices without the cost of hold- 
ing, and he is least touched by the 
high cost of living since he produces 
in a greater measure than others the 
fcod he consumes. 

A committee of the American Bank- 
ers’ Association has recently completed 
some new credit form blanks which 
contain the following questions: 

No. 1—For Farmers—‘‘Amount of life 
insurance carried and who is the bene- 
ficiary.” 

The advertisement of life insurance 
ty various banks pointing out the 
value of the insurance not only as a 
means of protection, but of credit in 
financing the purchase of additional 
land, has done much to bring the value 
of insurance before the farmers. 

The presperous farmers are buying 
three things, more land, automobiles 
and life insurance. 

We would suggest to our agents the 
advisability of cultivating this field. 
Not only is the farming population 
very numerous, but the farmer is a 
good risk, and he holds on to his in- 
surance once taken as tenaciously as 
he holds on to his land. 

PREMIUMS FOR BONDS 

The finance committee of The Co- 
lumbian National Life Insurance Com- 
pany has voted that it will invest all 
premiums on new business from No- 
vember 15 up to January 1, 1919 (and 
possibly longer), in Liberty Loan 
Bonds. 

President Childs says, “This action 
on the part of the company will in- 
spire the field to renewed efforts, for 
the taking of a policy of life insurance 
means that the policyholder is auto- 
matically helping also to insure his 
country. To life insurance you now 
add practical patriotism. Every pre- 


Mmium placed is a Liberty Bond gold.” 


ENDORSED BY McCLENCH 

President MecClench, of the Massa- 
chusetts Mutual Life, has sent to the 
field this endorsement of the soldiers’ 
and sailors’ war risk measure: 

“The home office cordially indorses 
the recent national legislation provid- 
ing insurance for our soldiers and 
sailors, and commends its advocacy to 
the field. In our opinion, the law will 
have a distinct educational value for 
all the citizens of our common country. 
It provides at public expense minimum 
compensation to disabled soldiers and 
sailors and to widows and children of 
those who die in service or as a re- 
sult thereof. One of the results of 
this law will be that the attention of 
the country will be called in a very 
practical way to life insurance, to its 
needs and its benefits, and discussion 
of the law and favorable comment con- 
cerning it among prospects ought to 
result in substantial gains in applica- 
tions.” 
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Up Unusually Strong Organization | 


Richard D. Jones, Head of Claim Division; Professor J. W. 
Glover and A. W. Fraser on War Risk Advisory Board— 
E. S. Brashears, Chief of Bureau of Advice; no i 
Actuary Named Yet—Judge Mack on Term " 











The 
surance Division of the War Risk Bu- 


new Soldiers’ and Sailors’ In- 


reau is rapidly becoming one of the 
largest bureaus at the capital under 
the direction of Charles F. Nesbit. The 
bureau is now in the new National 
Museum and is growing so fast that 
the question of space is already an im- 
potant one. Commissioner Nesbit, who 
was in New York this week to ad- 
dress the members of the Casualty and 
Surety Club, is gathering about him 
an efficient staff, including insurancé 
ren of experience. 


Manager of Claim Division 

One of the most important is the 
manager of the department of claims, 
which post requires a high grade of 
administrative talent, because there 
will be a thousand and one points to 
decide in the claims. 

As is known the bureau has three 
large divisions, insurance or underwrit- 
ing, disbursements and claims. The 
head of the claims division is Richard 
I’. Jones, formerly head of the claims 
cepartment of the Royal Indemnity. 
Mr. Jones’ insurance experience has 
been international. In 1898 when New 
Zealand passed its compensation act 
he first became acquainted with com- 
pensation problems. After that his ex- 
perience was in all the Australian 
siates, South Africa, England and New 
York. The superintendent of the med- 
ical division’ is Dr. R. D. Mackinnon, 
who was also with the claims division 
cf the Royal Indemnity. 

Professor Glover’s Appointment 

Professor James W. Glover, of the 
University of Michigan, and A. W. 
Fraser, of Omaha, have been appointed 
by Secretary McAdoo as members of 
the advisory board to the Division of 
Military and Naval Insurance of the 
Bureau of War Risk Insurance of the 
Treasury Department. The third mem- 
ber has not been appointed yet. Messrs. 
Glover and Fraser have accepted. 

Professor Glover is professor of 
mathematics and insurance at the 
University of Michigan, and since 1903 
has been in charge of technical courses 
at the University, preparing men for 
the professions of actuary, statistician 
and financial expert. He is past vice- 
president of the American Institute of 
Actuaries, and has helped to organize 
and develop several insurance compan- 
ies. Mr. Fraser for the last three years 
has been president of the Woodmen 
of the World, and has been president 
of the Associated Fraternities of Amer- 
ica, a combination of more than forty 
fraternal organizations. 

Edward S. Brashears, Union Central, 
has been made chief of Division of 
Advice, and Frank J. Dunn, of same 
company, ‘assistant chief. 

Partial List of Insurance Men at Bureau 

The following is a partial list of in- 
surance’men now working at the War 
Risk Bureau, telling in what depart- 
ment and from what companies they 
came: 

Frank E. Martin, Continental Casu- 
alty, Allotment and Allowance; Walter 
Mack Clark, Aetna Accident and Lia- 
bility, A and A.; Harry B. Epstein, 
Royal Indemnity, Compensation; Fred 
A. Ginsburg, Standard Accident, A. and 
A.; James M. Curtin, Aetna Life, Com- 
pensation; William J. Hayres, Royal 
Indemnity, Comp. and Claims; H. C. 
Houlihan, Royal Indemnity, same; Lee 
L. McKinney, Provident Relief Life, 


A. and A.; Perry F. Patrick, Aetna Life, 
A. and A.; Thomas N. Ransdell, Trav- 
elers, A. and A.; H. G. Scott, Jr., Re- 
liance, A. and A.; Hugh T. Seebels 
(fire and marine man), A. and A.; J. 
Morgan Smith, National of Vermont, 
A. and A.; W. H. Spurgin, John Han- 
cock, A. and A.; Fred J. Waight, 
Metropolitan, A. and A.; W. R. Wills, 
Life Insurance Company of Virginia, 
A. and A.; John Edwin Woodward, 
Travelers, Compensation; Harry W. 
Sessford, New England Mutual, Check- 
ing Applications; Edward S. Brashears, 
Union Central, Chief Division of Ad- 
vice. 


Judge Mack on Insurance Provisions 

During the recent conference in 
Washington of military and navy and 
Government men, at which the provl- 
sions of the Military and Naval In- 
surance Act were explained, Judge 
Julian W. Mack made some interesting 
comments on insurance which have not 
heretofore been published, in which he 
discussed the term features and other 
parts of the act. Judge Mack in part 
said: 


What Kind of Insurance to Sell 


“Then came the question, what kind 
insurance should the Government 

Should it sell every kind that 
the private companies are selling or 
rot? There are many reasons, depend- 
ent upon the particular circumstances 
of the individual, that would lead him 
tc take, at some particular time of his 
life, some one or the other of the many 
forms of insurance that are offered, and 
there are very valid arguments that 
are urged by the insurance agents in 
support of the one or the other kind for 
insurance, as being the best kind for 
the particular individual at any particu- 
lar period of his life. 


“Now, let me illustrate: A young 
man, unmarried, feels that he wants 
to have something substantial at the 
end of 20 years. He says, “I do not want 
to pay out all my money just for the 
insurance protection alone as I pay my 
fire insurance premiums. I want part 
oi it to be a saving.’ Well, the man 
that feels that way will take, we will 
sey, a 20, 25 or 30-year endowment pol- 
icy. If he takes out $10,000 of that 
kind of insurance, then, at the end 
ci that time he will get the $10,000. 
He has created this fund for his sub- 
sequent use. The other young man is 
raarried. He says, ‘I want to protect 
my family more than myself. I do not 
want that money, I want my family to 
have the $10,000 when I die. I want 
to get it for as little money as I can, 
hut I want to get done paying for it 
in 20 years.’ That man will take a 20- 
payment life policy. And another man 
seys, ‘I want to pay still less. I can 
de it by paying all my life, instead of 
for only 10, 15, or 20 years. I know 
tnat I will always have enough to 
keep this up, but I don’t want to pay 
in so much as a 20-payment life will 
cost, and I will take an ordinary life.’ 

“Well, then, another man says, ‘I 
need as much insurance as I can pos- 
sibly get for the money that I can 
afford to spare during the next five 
years. I want the cheapest safe in- 
surance that I can get. I am just 
about to go into business. I cannot 
see my way clear for the next five 
years. If I should die during that time, 
it is going to be very disastrous for 
my family. I need every penny that 
I can spare to put into my business 


of 
sell. 
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during these next five years, and yet 
this is the time of all times when I 
need all the insurance that I can get. 
Now, after five years either I will be 
dcwn and out or I will be prosperous, 
and then | can afford to take better 
insurance.’ Well, now, that kind of a 
man if he is properly advised by the 
insurance agent will take what is called 
a five-year convertible term policy. He 
will take a policy that costs him very 
little during those five years, but that 
will give him the right or perhaps will 
compel him at the end of five years 
to convert it into something else that 
is more permanent in its character. 
During those five years he must get 
#ll he can for his money. It is a par- 
ticularly hazardous time for him. Sup- 
pose, again, that he ig going into an 
occupation that is particularly risky, 
aud that he knows is not going to last 
more than that time. He says to him- 
self, ‘This is a very risky job that I 
am going into. 1 would be a fool if 
! did not take the very cheapest kind 
o! gafe insurance, because it will bring 
me just as much, if I die during this 
period of extra hazard, and then when 
the period of extra hazard is over and 
when I am in a normal situation, I will 
take the kind of insurance that is best 
suited to my then circumstances, some- 
thing that will not compel me to pay 
money all my life.’ 


Explains “Term” 


“The kind of insurance that man 
weuld take is what is called a five- 
year convertible term or a five-year re- 


newable term. Let me explain the 
word ‘term.’ Straight term insurance 
is something like fire insurance—you 


are insured for a term, and when that 
term is over you are not insured. Now, 
it you were to take insurance for a 
term of years, and at the end of that 
term you were down and out and had 
no insurance, you would be taking a 
very foolish kind of a policy, unless 
it were a case where you had to pro- 
tect somebody for five years, and you 
were absolutely certain you would not 
need the protection after that time. 
But, of course, that is a very rare case. 
Most men, if they want to take a term 
insurance, want to take something that 
will be very cheap for the term, but 
which after that time will enable them 
to go on with some other kind of in- 
surance. That is called renewable or 
cenvertible term insurance—insurance 
companies issue it. While it is like 
straight-term or like fire insurance, if 
differs in one very important respect, 
that you can keep up the insurance, as 
long as you live; the company cannot 
say at the end of the year, ‘We will 
not renew your policy.’ But it is like 
fire insurance in this: When you go 
into a fire insurance company you pay 
your premium for a year; if your house 
burns in that year, you get your in- 
surance money; if your house does not 
burn in that year, you are lucky, but at 
the end of the year you have nothing; 
your insurance is done for and you do 
not get anything back. Why? Because 


the premium that you paid is the cost 
plus whatever profit there may be— 
the cost of that risk during that one 
year. Now, term insurance is like that, 
too. At the end of the year you are 
lucky if you have not died. You have 
paid the cost of carrying you during 
that year, 


“Suppose, for instance, that there 
were a thousand men aged 29 that 


banded together, and they said, ‘Now, 
we want to protect ourselves against 
death during this next year; what will 
it cost us?’ Well, if they turn to the 
sort of tables that are used by the 
American insurance companies, and 
that are called the American Experi- 
ence Table of Mortality, they would 
find that, out of a thousand men aged 
29 living at the beginning of the year, 
in the long run and on the average 
about eight of those men would die dur- 
ing the year. Well, now, if they were 


tu chip in, each of them taking out 
$1,000 worth of insurance, the eight 


who died would have to get $8,000 from 
the 1,000 men. That would mean that 
each man would have to pay $8, and 
that would bring the $8,000. The fel- 
lows that die would get their $1,000 
apiece, the eight of them, and those 
that live would have nothing at the 
end of the year. The next year they 
would begin over again. Now those 
men are 30 years of age, and, instead 
of eight dying, the percentage would 
be, we will say, eight and one-quarter, 
and for that reason they would have 
(6 pay $8.25 apiece to make up the 
amount; and so, of course, as they 
grow older the chances of dying are 
greater. The number that would die 
each year is greater; and, therefore, 
paying in the amount that each would 
have to contribute to make up the 
death losses that are expected, the ex- 
pense or premium would grow heavier 
and heavier as they grew older. 

“Most of you would be surprised at 
the proportion of men who live to a 
real old age; the United States Life 
Tables, 1910, show that 40 per cent. of 
men 20 years of age live to 70. Those 
are the figures that are given in the 
United States tables. Infant mortality 
is very high. A large percentage die 
the first five years; a fair percentage 
the first 10 years; a very small percent- 
age the next 10 or 20 years; then the 
percentage goes up higher, and yet at 
the end of 70 years 31 per cent. of males 
born survive; this equals 40 per cent. 
of those who reach the age of 20. Then 
they begin to die off quickly. And so 
when you come to real old age, the cost 
of term insurance becomes tremendous 
and is a terrible burden. Now, it is very 
unwise for men to take out insurance 
that costs them a very few cents when 
they are young but an excessively bur- 
densome amount when they are old, and 
are least able in all probability to pay 
it. And therefore it is very unwise for 
men to take out renewable term insur- 
ance as a permanent thing. 

“It has no paid-up value; if premiums 
are not paid it is not kept up and the 
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insurance is not extended. Now, that 
is the principal and the best reason why 
insurance companies and _ insurance 
agents do not advise men to take yearly 
renewable term insurance, continuous 
for the man’s life. But there are com- 
panies that issue it. Others change it 
a little; instead of the premiums going 
up each year they increase each 5 years 
or each 10 years. Now then, let us con- 
sider the two propositions that I have 
tried to state: First, that it is a bad 
thing for a man to take out yearly re 
newable term insurance with the inten- 
tion of keeping it up for his life, be 
cause when he gets old it is going to 
be difficult for the average man to keep 
it up; second, that if a man is going 
into an extra hazardous occupation for 
a short period he would be extremely 
foolish if he did not take the very cheap 
est kind of insurance he could get, pro- 
vided only that after the hazardous pe- 
riod is over he has the right to change 
it into some one or other of the forms 
best suited to his circumstances. 

“Now, the kind of insurance that the 
United States Government is issuing is 
based upon the validity of those two 
statements. The military and naval 
forces are going into an extra hazardous 
occupation. That is evidenced by the 
fact that the insurance companies are 
charging them the heavy extra pre 
miums. They would be foolish during 
that period of extra hazard if they took 
anything but the very cheapest insur- 
ance that they could possibly get. The 
United States in issuing this insurance 
is not trying to make money out of the 
boys; it is not trying to do something 
for its own good. It is trying to do the 
best it can for them. Therefore it was 
felt that the United States should issue 
only tniat insurance which is most de- 
sirable for the men. And therefore it 
is provided in this bill that during the 
period of war the only kind of insur 
ance that the United States Government 
will issue to you is this so-called yearly 
renewable term insurance, the cheapest 
possible insurance that you can get. But 
it would be equally wrong for the United 
States to tempt you into keeping up the 
kind of insurance which for the great 
mass of the men in the _ service—of 
course, there are exceptions, but we have 
got to go by the great mass—would be 
come impossible to carry when they 
reached old age and would therefore be 
nothing but a snare to them. And there- 
fore it is provided that while the United 
States will sell only this cheapest kind 
of insurance during the war, and while 
it will permit you to keep it up, if you 
yant to, for five years after the war, so 
that you will have plenty of time to 
consider what is best for you as a per 
manent policy, when those five years are 
over, or earlier if you want to, you must 
change that insurance into one of the 
more permanent forms. It will cost you 
more of course, but whatever it costs 
you you wiil more than get your money’s 
worth. 


Cost of Convertible 


“And what is this renewable term and 
this converted insurance going to cost 
you? Let me explain the method of de- 
termining premium rates. All insur- 
ance premiums are based upon this term 
insurance. If you take what is called 
an ordinary life policy, you do not pay 
a premium which increases each year, 
but if you were to live out your full ex- 
pectation of life you would be doing the 
equivalent thing. Instead of the yearly 
increasing term rate, the company 
charges you the same amount every 
year. But how do they arrive at the 
amount that they ought to charge you? 
By a pure mathematical calculation. 
An average premium is arrived at due 
to the fact that those dying young will 


pay few premiums and those living long 
will pay many. Of course, the result of 
that is that when you pay exactly the 
same premium in youth and in old age 
you are paying more than the insurance 
costs at the earlier period and less than 
the insurance costs at the later period. 
Now, if you want to cut your premium 
payments down so that you will pay 
them for only 20 years, a similar math- 
ematical conversion is made. Instead 
of paying every year of your life so and 
so much, you concentrate the payments 
in the first 20 years of your life, paying 
more during each one of those 20 years 
than if you paid during each of, say, 40 
years. It is all calculated out to a penny 
on the basis of the American Experience 
Table of Mortality and on the basis of 
money bringing a certain income. In 
some companies 8 per cent. is the basis, 
in most companies 34% per cent., and in 
a few companies 4 per cent. The United 
States Government selected 3¥% per cent. 
because that is the rate of most of the 
companies and because at the time the 
bill was drawn the Liberty Loan brought 
oY per cent. 

“Now, what is the result? The exact 
figures that the insurance companies 
use as their basis in determining the 
premiums have been adopted. But the 
Government has not added the loading 
for expense and safety margin that they 
add. It has taken the true, the natural 
premium, based on exactly what the in- 
surance companies base their premiums 
on, the American Experience Table of 
Mortality and a 3% per cent. interest 
rate. The premiums are determined ac- 
cording to the age at nearest birthday. 

“Now, there is nothing remarkable 
about the figures being so low; there is 
nothing remarkable about our state- 
ment that this insurance costs a man 
aged 29 about $8 per thousand per year. 
Life insurance companies could sell it 
for that but for the $2.50 or $3 added 
for expenses. But ordinarily you do not 
hear about this kind of insurance, and 
for the reasons that I have stated ordi- 
narily it is well that you should not 
hear about it. In this particular crisis, 
however, it is a great thing for you that 
the United States Government decided 
to sell you only what is best and cheap- 
est for you, and then to make you con- 
vert it within five years after the war 
into one of the more permanent forms 
if you want to keep it up. 

Cancellations 

“In an insurance contract you never 
bind yourself to anything. It is the 
company that binds itself. It is the 
United States Government in this case 
that is bound. You are under no .obli- 
gations at all. You can take this insur- 
ance, or you can decline to take it; you 
can keep it up or you can drop it; 
moreover, you can drop it any month 
you please, because, while the premium 
is based on yearly renewable rates, 
really it is monthly renewable insur- 
ance. You are insured from month to 
month. Any month that you want to 
stop you need only say to the Govern- 
ment, ‘I do not want to keep up my in- 
surance any more,’ and automatically 
you are released. The Government does 
not care. If you think you can carry 
the risk yourself, well and good. There 
is no compulsion about it. The Govern- 
ment has given you the opportunity that 
the war deprived you of. It is up to 
you to say whether you want to take 
advantage of it. It is not giving you 
the insurance, because it did not take 
insurance away from you. It is giving 
you the insurability, because the war did 
take your insurability away from you. 
But if you do not want to avail your- 
self of your now new insurability, that 
is your privilege.” 


ADVICE TO AGENTS 


New York Life Says Soldiers-Sailors 
Should. Buy $10,000 From 
Governmertt 


In a circular to agents of the New 
York Life Thomas A. Buckner, vice- 
president, advises agents to give this 
message to men in the army and navy: 

1. To the soldiers and sailors: 


Take the limit of life insurance 
allowed ‘by the Government—$10,- 
000, and do it now. Don’t insure 
with any life insurance company 
unless you want and can afford to 
pay for more than $10,000 with the 
Government. This Company will 
not knowingly accept a risk on a 
soldier or sailor who has not taken 
the full limit of Government in- 
surance. 

2. Present your message with all 
your persuasive powers to those 
outside the army and navy to in- 
sure with the New York Life, and 
to do it now. The United States 
Government and the New York 
Life Insurance Company are part- 
ners in a propaganda for relieving . 
men from the real fear that con- 
fronts them-—‘the real terror for 
men is that their families may suf- 
fer or become objects of charity.” 
We are in business to prevent that. 


Mr. Buckner’s reasons for giving the 
message are, in part: 

“The Government has recognized the 
necessity of life insurance as a means 
of destroying the real terror which 
must lie at the bottom of every unin- 
sured man’s heart when he realizes 
that his loved ones may suffer or be- 
come objects of charity should death 
rob them of his support. The New 
York Life Insurance Company, even 
with its nine hundred millions of as- 
sets, belonging to people already in- 
sured, could not undertake the gigan- 
ti: risk of insuring our millions of 
soldiers and sallors, except on a basis 
that would be prohibitive. That is 
purely a war risk. We frankly stated 
so at the beginning. The Government 
has recognized the situation and met 
the issue, thus confirming all that this 
Company has stood for and advocated 
during its seventy years’ existence. 
We cannot insure soldiers and sailors. 
We insure everybody else. The Gov- 
ernment insures only soldiers and sgail- 
ors. Judge Mack in the remarks first 
quoted recognizes that the life insur- 
ance agent is a necessity, with a 
message which must be delivered per- 
sonally to bring the real human need 
convincingly home to the individual. 
That was the object of the Government 
conference. Insurance at net rates 
guaranteed by the Government of the 
United States will not by mere proc- 
lamation perform fs function. A mes- 
sage must be delivered and _ that 
service requires a messenger. You 
gentlemen are the messengers bearing 
a real human message.” 





HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 


GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 





For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 
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NATIONAL LIFE INSURANCE COMPANY 


(MUTUAL) 
MONTPELIER, VERMONT 
67th Year 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market 
value $409,882 above par) the 67th report shows: : sin 


os us w.. MELEE 
Liabilities ee 


EE ee ee eee $ 4,157,546.46 
INSURANCE IN FORCE ............$212,037,400.00 
A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies. 


62,268,494.36 
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Mellor Speaks To 


Connecticut Association 


CRITICISED SMALL ATTENDANCE 


Explained Code of Ethics and Tells 
How His Office Contracts 
With Agents 


At Bridgeport, Conn., on Tuesday, 
the Connecticut Life Underwriters’ As- 
sociation held its monthly meeting. C. 
I. Stockder presided. Sigourney Mel- 
lor, of Mellor & Allen, general agents 
of The Provident Life & Trust Com- 
jany in New York City, had been in- 
vited to attend, and was instructed by 
the committee to say something that 
would be of interest to every life in- 
surance agent in Connecticut. 

Mr. Mellor took a fall out of the 
members in attendance, and invited 
them to carry the message back to the 
balance of the association, for the lack 
c! interest in the Connecticut Associa- 
tion and particularly their lack of in- 
ierest in the National Association. 

Discusses Endowment Insurance 

Following the remarks in connec; 
tion with association interests, Mr. 
Mellor discussed endowment insurance 


in its application to existing con- 
d'tions insurancewise. He declared 
that life insurance was an investment 
ard was so successful in getting this 
point over the top that at the conclu- 
sion of his remarks there was a rush 
cl! fellow life insurance men to con 


tatulate him on this treatment of the 
ubject, all of them heartily agreeing 
with him fully. 

The code of ethics and the contract 
cf the Mellor & Allen office in New 
York City formed another important 
pert of Mr. Mellor’s talk. During his 
cmarks in this connection he was 
asked numerous question from the 
floor and went into the matter in de- 
tail, explaining fully the practice and 


vorking results obtained in their of- 
fice. 

lie was asked just what would be 
fone in the rural districts if he were 
ceneral agent and his answer was 
this: “If we had been given a terri- 
iory either in the far west or the 
iniddle of nowhere, we would establish 
eur general agency on exactly the 


ame lines.” (For the information of 
‘hose who are not familiar with the 
code and contract of the Mellor & 
\llen office, a copy of same can be 
had in the Life Insurance Salesman- 
hip edition of the Eastern Under- 


writer, published September 21st, 1917.) 


Preceding Mr. Mellor’s talk the as- 
seciation held its meeting and dis- 
cussed ways and means for creating 


and maintaining interest in the Life 
Underwriters’ Association. Max Hart- 
stall, the new secretary-treasurer of 
the association, was on his toes all the 
time and a new lease of life will re- 
sult in the association if he can have 
the proper co-operation from its mem- 
bership. 





E. A. WOODS HONOR ROLL 





Seventeen Men at the Various Camps 
Include One Major and Five 
Lieutenants 





The E. A. Woods Agency, Inc., has 
an honor roll of seventeen men in the 
government service. This is the list: 

Major A. E. Patterson, School of 
Fire, Fort Sill, Oklahoma. 

Ist Lieut. Dr. H. H. Fisher, 28th 
Division, 109th Ambulance Co., Camp 
Hancock, Augusta, Georgia. 

2d Lieut. H. H. Fisher, 154 Depot 
Brigade, Camp Meade, Annapolis Junc- 
tion, Maryland. 

2d Lieut. R. M. Willard, Co. B, 315th 
lifantry, Camp Meade, Annapolis Junc- 
ton, Maryland. 

lst Lieut. Victor L. Bigler, Regiment 
316, Co. 1, Fort Meade, Annapolis 
Junction, Maryland. 

2d Lieut. F. S. Strosnider, 
Regiment 315, Meade Branch, 
more, Maryland. 

John M. Hierholzer, Q. M., U. S. N. 
R. F. Section Base, Sewall’s Point, 
New Jersey. 

C. F. Mentzer, Quartermaster’s 
partment, Fort DuPont, Delaware. 

Jesse E. Burns, Co. 11, R. O. T. C. 
Military Branch, Chattanooga, Tenn 
essee, 

Corp. 
fantry, 
Ohio. 

Lawrence N. Brown, 
Co., 331st Infantry, Camp 
Chillicothe, Ohio. 

Corp. A. J. Pressing, Headquarters 
Co., 319th Infantry, Camp Lee, Peters- 
burg, Virginia. 

Frank B. Vough, Wissahickon Bar- 
racks, Co. 13, Cape May, New Jersey. 

Russell L. Gould, Box 1146, Pitts- 
burgh, Pennsylvania. 

J. E. Homsher, Co. L, 316th Infantry, 
Camp Meade, Maryland. 

L. A. Spencer, Military Police, Camp 
Lee, Virginia. 

M. B. Cohill, Gunners’ Mate, U. S. 
Naval Reserve Force, Newport. 


Co. L, 
Balti- 


De- 


R. B. Paisley, Co. K, 332d In- 
Camp Sherman, Chillicothe, 


Headquarters 
Sherman, 





NOW COMMISSIONER SUNESON 

Mr. G. H. Suneson, paymaster of the 
Aetna Life Insurance Company of Hart- 
ford, has won a commission as En- 
sign in the United States Naval Reserve 
lrorce, 





INSURANCE 
COMPANY 


HARTFORD, 





THE TRAVELERS 


Vv 


WRITE THE GREATEST VOLUME OF 


GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 


INDEMNITY 
COMPANY 


CONNECTICUT 





The Connecticut Mutual Life Insurance Company, 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 
Insurance in force, 107,262 Policies for..........0.cccccceccscceccccuccecceececs $253,439,405.12 
WHAT NO OTHER COMPANY HAS DONE 
To repay to its Policyholders in Death Claims, Endowments, Dividends, Sur- 
render Values, Annuities and other credits more than they have paid to it in premiums. 
It stands alone in that result. 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO 


By the State of Texas, June 28, 1915 


**It is noteworthy that this Company was organized without any promotion expenses.”’ 


“*T beg to report further that I find the Company in excellent financial condition.’ 


**The volume of its business has steadily increased, its surplus is growing rapidly ana 


its funds are being carefully conserved under expert supervision. *’ 


Home Office, DALLAS, TEXAS 











THE UNITED STATES LIFE INSURANCE COMPANY 


1850 IN THE CITY OF NEW YORK 


ISSUES GUARANTEED CONTRACTS 


Good men, whether experienced in 
Company, for a limited territory if desired, and secure for themselves, in addition to firet year’s con 
mission, a renewal interest imparting an income for the future. Address the Company at ite Hom 
Office, 277 Broadway. New York City. 

JOHN P. MUNN, M. D., President 
FINANCE O(LARENCE H. KEASEY, Pres. Tithe Guarantees and Trust Co 
COMMITTEE (WILLIAM H. PORTER, Banker EDWARD TOWNSEND, Pres. importers 


1914 


fe insurance or not, may make direct contracts with this 


@ Traders Nat. Rank | 


)- 
e 

















have been synonymous with STATE MUTUAL of Worcester. 

The Company’s record of SEVENTY-THREE YEARS OF SERVICE 
spells SUCCESS for all. 

Additions are made to our General Agency force when the right men 
are found. 


State Mutual Life Assurance Co. 


of WORCESTER, MASS. 
Incorporated 1844 
B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Inspector of Agencies 




















We want a GOOD PERSONAL PRODUCER and organizer 
for DESIRABLE TERRITORY in several states west of the 
Mississippi River. EXCELLENT CONTRACT. 


Northwestern National Life Insurance Company 
MINNEAPOLIS, MINNESOTA, 
is a LEADING LOW NET COST, annual dividend, MUTUAL, 


OLD LINE company. Record for 1916—increase in insurance 
in force, 20%; in paid-for business, 51%; in assets, 15%; in 








amount apportioned for 1917 dividends, 71%. 
Increase in Paid New Premiums—that 


40% tells the 1916 story of Fidelity progress. 


Direct leads and the Fidelity “Income for Life” plan are making money 
for Fidelity field men. Any man who can sell life insurance can sell 
MORE Fidelity insurance. 


Write to-day— 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILADELPHIA 


INLVORPORATED 1878 WALTER LE MAR TALBOT, President 














THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of The Alleghenies 


Also Issues All Standard Forms of Ordinary $500 to $10,000 
Organized 1888 


COMPARATIVE RECORD—SEVEN YEAR PERIODS 


Assets Iasurance in Force Income Policies Issued 
Dec, 31, 1888 $ 104,307 $ 889,073 1889-1895 $ 1,085,087 265,931 
1995 640 5,294,381 1896-1902 3,930,883 638,659 
= 4 seraioor «1903-1908 11,312,912 839,426 
1916 11,943,640 104,989,362 1910-1916 22,670,340 1,426,752 


ENTS WANTED IN THE PRINCIPAL CITIES OF OHIO, KEN- 
TUCKY, MICHIGAN, INDIANA, WEST VIRGINIA and WESTERN 
PENNSYLVANIA 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 





The wives of salesmen 

Salesmen’s of the National Cash 

Wives Hold Register Company _ re- 

Canvention cently held a conven- 

tion in Dayton,. Ohio. 
It was an unique idea. More than 600 
women attended. Life insurance women 
will be interested in some placards 
that were hung in the convention hall, 
called “Success Hints.” They were 
briefly-expressed axioms for women to 
remember. Anyone who reads them 
over will see that they are just as ap- 
piicable to the other sex. 

Physically: 1. Simple food, quality, 
quantity. 2. Regularity in eating and 
sleep. 3. Masticate; do not hurry. 4. 
We are a part of all we have eaten. 
5. Exercise, five minutes, three times 
daily. 6. Air—most important. # 
Sunlight, artificial light. 8. Water in- 
fide and outside. 9. Loose clothing. 
10. Early to sleep; get plenty. 

Mentally: 1. Think sanely. 2. Learn 
110m mental superiors. 3. Learn to 
iisten attentively. 4. Read best news- 
papers and books. 5. Improve the mem- 
ory. 6. Concentrate. 7. Don’t worry 
unnecessarily. 8. Be systematic. 9. 
Weigh both sides. 10. Avoid inferior 
minds. 

Morally: 1. Right is right; wrong 
is wrong. 2. Be truthful. 3. Ignore 
precedent if wrong. 4. Seek elevating 
recreation. 5. Don’t deceive yourself. 
6. Learn to say “no.” 7. Live up to 
sour principles. 8. Avoid temptation. 
9. Form good habits. 10 Have a Con- 
stitution, 

Financially: 1. Increase. my earn- 
ings. 2. Decrease unnecessary expense. 
“4. Save money, U. S. Postal Bank. 4. 
Money makes money. 5. Invest—don’t 
gamble. 6. Make family budget. 7. 
Hard work. 8. Study the business. 9. 
Pay cash for everything. 10. Increase 
credit balance. 

Socially: 1. Avoid bad associates; 2. 
Select helpful friends. 3. Think alone. 
4 Learn to be happy alone. 5. Family 
best company. 6. Work out, alone, my 
problems. 7. Avoid so-called society. 
8. Entertain economically. 9. Stand well 
with neighbors. 10. Do some welfare 
work, 


* 7 + 
J. T.. Tayler, ef W. F. 
An Taylor & Sons, Penn Mu- 


Effective tual Life, Bangor, Me., 
Argument said recently: “I am a 
great believer in ordinary 
life policies, and I have succeeded in 
roany times eliminating the question as 
to which policy a man thinks the bet- 
ter for him, where the difficulty of 
decision was apparently going to delay 
closing the case, by illustrating the 
advantage of taking the O. L. at once 
instead of delaying until he made up 
his mind, in the following way: 

“Now, Mr. Jones, if you were a 
farmer, and it was time to plant, and 
you were going to buy a pair of horses 
which you expected to keep for many 
years, it might be a pretty difficult 
matter for you to walk along in a large 
sales stable where there were twenty- 
five to fifty pairs of horses of varying 
weights, colors, prices, etc., and decide 
just what team to buy. 

“*But, if the dealer said to you, “Mr. 
Jones, here is a pair of horses priced 
lower than any other pair in the stable 
which you may take home with you, do 
your planting, try them out in good 
shape, study their ways, observe other 
teams for a month, or three months, or 
all summer, and at your own conveni- 
ence, whenever you please, bring them 


back to me and exchange any pair now 
in the stable for them, pay the differ- 
ence in price, as they are priced to-day.” 
I don’t think, Mr. Jones, you would let 
that planting go very long. You would 
hook that team to your wagon, go home 
and attend to your business, and wond- 
e: how that horse dealer could keep all 
those other more expensive teams in 
the stable awaiting your final decision. 

“Of course, the dealer couldn’t do 
that, but the Penn Mutual can and will 
do just that, because if you later decide 
that you want to pay more money and 
have a limited payment life endow- 
ment policy, the Company simply has 
io figure out the back difference in pre- 
miums, issue the new policy in ex- 
change for the ordinary life which you 
surrender and which they immediately 
cancel, and everybody is satisfied and 
it hasn’t cost anybody anything, unless 
perchance while you were still enter- 
taining a lingering doubt as to whether 
you wouldn’t have done better to have 
taken an endowment policy and think- 
ing you would see the agent and have 
another talk about the matter, you 
should suddenly die. Of course in that 
case it has cost the Company the full 
amount of the policy, ad you got in 
right on the right form of policy and 
at the right time, which was in time.’ 

“This argument can’t be answered, 
and they get in on the O. L. right then, 
and if they come around and want to 
talk about changing, you know they 
are thinking of paying larger premiums, 
and naturally sell them some more or- 
dinary life.” 

a * * 


When a man says that 
he cannot afford life 
insurance or that life 
insurance is too ex- 
pensive, ask him if he 
would buy life insurance at ten dollars 
a thousand. 

Invariably he will say yes, and then 
you can show him that a thirty or 
three hundred dollar premium is made 
up of one-third life insurance cost, or 
savings, or deposits, and that two- 
thirds of the amount is an investment 
pure and simple. 


Ordinary Life 
As Limited 
Pay Policy 
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Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
the Company By the People 
For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 





$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








Men often say that they want to 
make investments or that when they 
buy life insurance they want to buy 
limited payment policies. All right, 
life insurance is the best investment 
that a man can make. A small deposit 
creates an estate. The estate is just 
as tangible as stock or bonds, and the 
returns are more certain. 

A 20-pay life is a bond that pays 
dividends. It really becomes an en- 
dowment at maturity for, from that 
time on, the holder gets dividends the 
same as he would from any other in- 
vestment—-and the capital is always 
secure. : 

An ordinary life policy need not be 
a payment-for-life proposition. You can 
iucrease the volume of your business 
immediately if you will show the man 
oi 45 that the low rate on the ordinary 
life policy means payments only to the 
age of 65, and then free insurance for 
a period of ten years. 

To this showing the prospect is likely 
to reply that he may outlive the free 
period. 


The proper answer is that when he 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘ofdest company in America 
mean certain success for you. 


99 








For Terms te Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET. NEW YORK, N.Y. 








reaches 65 is the time to determina 
whether he wants to continue to pay 
premiums. 


If he is strong and hearty at the age 
of 65, he will welcome the idea of 
continuing his payments—looking for- 
ward to the future. If he is in poor 
health at 65, he has accomplished a2 
twenty-pay proposition at the ordinary 
life rates. 

The greatest mistake is that we do 
not use our God-given brains. When 
we do we can make a life insurance 
proposition to fit the needs and the 
pocketbook of almost any person.—The 
Lafayette Life’s “Dotted Line.” 


A FOURTEEN-YEAR-OLD SOLDIER 


Henry Rosenbaum, the son of C. H. 
Rosenbaum, Des Moines general agent 
for the Bankers Life Company, of Des 
Moines, is believed to be the youngest 
American fighting on the side of the 
Allies in the world war now in prog- 
ress. The young man is only fourteen 
years old. He tried to enter the United 
States Army, but the recruiting officers 
would not accept him on account of his 
youth. Undaunted by this rejection, he 
applied at the recruiting offices of the 
Canadian Army and was promptly ac- 
cepted. He slipped away without the 
knowledge of his parents and the next 
they knew of him he was located as a 
member of the Canadian overseas force 
encamped at Hamilton, Ontario. 


CARSON WITH FIDELITY MUTUAL 


S. M. Carson, for the last nineteen 
years connected with the Atlanta office 
of the Mutual Life Insurance Company 
of New York, the last fifteen of which 
were spent as superintendent of the 
Georgia Agency of that company, has 
resigned his connection with that com- 
pany to become State manager for the 
Fidelity Mutual. 

Mr. Carson leaves the Mutual Life 
with the sincere good wishes of the 
entire Georgia force. Manager R. F. 
Sheddon gave a dinner in his honor at 
the Capital City Club, and as a token 
of friendship and high esteem the Mu- 
tnal Life agents presented him with a 
beautiful gold watch. 





APPOINTS GEORGE F. BOWER 

The Connecticut Mutual Life has ap- 
pointed George F. Bower as district 
agent of the State of New Jersey with 
headquarters in Newark. 
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E. E. Rice’s Group 
Insurance Scheme 


VARIOUS KINDS OF COVERAGE 








Made New England Manager of North 
American Accident—Connection 
With Travelers Too . 


Edward E. Rice, of Boston, whose 
insurance and pension system is used 
by a number of New Engiand public 
utilities, has been appointed New Eng- 
land manager of the North American 
Accident, the appointment having been 
made by H. A. Luther, agency man- 
ager. He continues his Travelers’ af- 
filiation also. He calls his health, 
accident, life and pension proposition, 
“The Rice System of Employes’ Serv- 
ice- Awards and Co-operative Benefits 
—A Method of Conserving Business 
and Industrial Organization.’ Some 
of his clients have been or are the New 
York, New Haven & Hartford, Boston 
Elevated, Filene Department Store, 
New London Ship and Engine Com- 
pany. 

The Rice System is not known very 
generally outside of New England, and 
it is described by its author in this 
way: 





Objects of the System 

A. To furnish a method of accumu- 
lating funds to provide definite amounts 
ot cash payable to employes after 
completion of certain terms of service. 

B. To provide retirement or pension 
allowances to employes on reaching a 
definite age. 

C. To furnish dependents of em- 
pioyes an income in case of death in 
the service. 

D. To furnish to employes them- 
selves an income during periods of 
disability (sickness and accident) not 
ccvered under the compensation act. 

E. To provide individual medical 
service and health regulation, tending 
to cut down the percentage of time 
lost from employment. 

F. To furnish a co-operative method 
whereby employes may save system- 
atically with co-operation of the em- 
ployer. 

Description of Plan 

Part 1. The company may deposit 
ftom year to year an amount in cash 
to yield a definite sum at the end of 
five years, ten years, or longer periods. 
This amount is invested on a definite 
irterest basis under a contract with a 
large insurance company, which guar- 
antees the return of this cash with 
accumulated interest. Funds so de- 
posited are non-taxable inasmuch as 
the contract is a contract of indemnity 
protecting the interests of the corpo- 
ration and its employes in the event 
of death in the meantime. 

In event the employe should leave 
the service of the company within the 
period of five years, ten years, or long- 
er, the interest of the employe in the 
fund is forfeited and the cash deposi- 
ted is returned to the company with 


interest. In case deposits are con- 
tinued to maturity, the contract pro- 
vides a life income for the employe on 
reaching the retirement age of 65. In 
event the employe dies at any period, 
a definite income is provided for his 
dependents payable in such _instal- 
ments as the employer may determine. 
Arrangements can be made so that 
the employer and employe may con- 
tribute to the fund in fixed percentages. 
For illustration, the employe may 
contribute from 1 to 5 per cent. of his 
salary or earnings, and the employer 
may contribute a like amount. At the 
end of ten years the employe may earn 
title to the employer’s share of the ac- 
cumulation as well as his own. In 
event of leaving the service prior to 
ten years, the employe may cash up 
his own accumulations and the em- 
ployer may do likewise; or the em- 
ploye may continue his part of the 
contract by making payments direct to 
the insurance company. This plan se- 
cures effective co-operation on the part 
oi the employe and furnishes a method 
of accumulation through systematic 
saving in small monthly payments. 


Life Insurance End 

A schedule showing exact deposits to 
provide definite values will be fur- 
nished on request. 

Part II. The company may provide 
for life insurance for all employes from 
the date of entering the service, or 
for all employes completing a_ pre- 
liminary term of three months, six 
mcnths or one year’s service. This 
amount may be fixed at $500, $1,000, 
or equal to one year’s earnings; or the 
amount may be increased with length 
of service. 

For illustration, employes entering 
the service may be insured for $500. 
This amount may be increased by $109 
for each additional year of service up 
to a maximum of $1,000 after five 
years’ service, or $1,500 after ten 
years’ service. 

No medical examination is required 
provided the plan is general in ap 
plication. 

A group contract is issued to the 
employer, each employe receiving a 
s€parate certificate. Insurance may be 
paid at the option of the employer in 


instalments covering a_ period of 
months or years. Insurance termin- 
ates when the employe leaves the 


service, or may be converted to an in 
dividual policy at that time without 
medical examination. 

The contract provides also for pay- 
ment of the full proceeds in instal- 
ments in case the employe becomes 
totally and permanently disabled from 
accident or disease. 

Part III. The company 
all employes or all who have com 
pleted preliminary terms of service 
for an amount of weekly payment 
equal to one-half salary or earnings or 
equal to a definite payment per week. 
This payment is made in case of dis- 
abilities, from sickness or accident, 
not covered under the present compen 
sation law. This lost time benefit is 
supplemented by the services of a 
physician whose duties consist in 
treating individual vases both at the 


may insure 


establishment and at the home, there- 
by tending to cut down the percentage 
of time lost from employment and 
seeking to bring the employe back to 
work in better physical and financial 
condition. 

The cost of this feature may be 
shared equally between employer and 
employe. Many of the largest mutual 
aid associations have been recently re- 
insured under this plan. 


Approximate Cost 

Part I. This depends upon the basis 
selected, the number of employes, and 
the average term of service. The em- 
ployer may elect to lay aside in the 
fund an amount equal to 1, 3 or 5 per 
cent. of the salary or earnings of em- 
ployes, this amount being payable 
only to employes who complete the 
term Of service as a reward for per 
sistence and is, therefore, earned. The 
actual expense is very small assuming 
ap average turnover of labor. This 
expense consists chiefly in the cost of 
life insurance in the meantime, which 
is a part of the contract. In event the 
employer and employe contribute joint- 
ly, the cost depends upon the per- 
centage of employes contributing and 
the amount of their contribution, the 
employer contributing a like amount. 


As the same conditions would apply 
as to refund in the case of employes 
leaving the service, the final cost of 
the plan would be very small. 

Part II. The cost of group life in- 
surance should not average more than 
$4 per annum per employe for $500 
life insurance. This cost depends on 
the amount and /basis selected and the 
combined ages of the members of the 
group. 

Part III. The cost to provide a bene 
fit of $7 per week combined with medi- 
cal service should average not more 
than $6 per year per employe. This 
is on the assumption that at least 1,000 
employes are covered. In case medi 
cal service is now provided through 
the company’s physician a correspond 
ing reduction in the charge can be 
made. The weekly benefit may be pro 
vided without medical service. 


Management of Funds 

Deposits are made annually, semi 
annually or monthly to the insurance 
company, with arrangements for a pro 
rata charge or refund in case of em- 
ployes entering or leaving the service. 
The insurance company guarantees ful 
fillment of all contracts through a 
definite contract with the employer, 
supplemented by a contract with the 
employe in case he contributes under 
Part I. 

This contract given the employe 
shows on its face the amount of cash 
accumulations and the increase in 
these accumulations from year to year. 
The employe is also furnished a cer- 
tificate of his insurance under all 
plans whether or not he contributes. 

The advantages of the management 
of funds by the insurance company 
are: 

1. Absolute security and the guaran 
tee of cash and pension features on an 
actuarial basis. 

2. Funds invested 


under insurance 


ccntracts are non-taxable and not sub 
ject to burdens imposed on surplus 
profits. 

3. In case of participation by the 
employe, the privilege of continuance 
of payments after leaving the service. 

4. The elimination of effort and re- 
sponsibility in the handling of funds 
and details of administration. 


Summary 

Each part of the above plan is inde. 
pendent of the others and may be 
placed in operation separately. If the 
company wishes to place in operation 
a plan which is universal, this may be 
accomplished by paying the entire 
amount required for a certain benefit 
Or, if the company desires to combine 
a co-operative contributory feature 
with the gift of a minimum benefit for 
all employes, this may also be done. 
For example, each employe in the 
service may receive from the company 
a minimum benefit under Part II of 
500 life insurance. This benefit may 
be supplemented by the offer of the 
company to contribute under Part I 
o) Part III to one-half the cost of these 
provisions. This latter plan has the 
merit of enlisting the appreciation of 
employes through their own contribu 
tions, besides serving as a strong in- 
ducement to thrift. The co-operation 
of employes is secured through the 
appointment of a committee of em- 
ployes representing every department 
through whose service all details of 
the plan are fully explained and en 
rollments secured throughout the es 
tablishment. 


HOME LIFE CONVENTION 


Agents’ Association to Meet Here at 


Hotel McAlipin on Feb- 
ruary 13-14 
The annual convention of the Home 
Life Agency Association will be held 
February 13-14 at the Hotel McAlpin 
in New York City. This will be the 


tenth annual meeting 


The morning session on February 13 
will be devoted to transacting business 
of the association. The afternoon ses 
sion will consist of short, interesting 
talks by leaders on live topics, followed 
hy general discussion. President Ide 
as usual will address the convention. 

R. M. Simons, of New York, is pres 
ident of Home Life Agency Association 


INSURING THE WHOLE FAMILY 


All but one of the seven members 
cf the family of George 8S. Gookins 
have recently applied for insurance in 
the Mutual Life through Agent Fred 
M. Erdmann of the Indianapolis Agency 

-Mr. Gookins for $10,000, Mrs. Gookins 
for $4,000 and their four children for 
$1,000 each. The seventh member has 
been in the army for the past six 
years and so to date has escaped being 
vritten. Four of the five members of 
the Londa Wright family have applied 
through ‘Mr. Erdmann for $13,000 of in- 


surance, and he confidently expects 
aiso to complete this group by writ- 
ing the fifth member—Mrs. Wright— 


ir. the near future. 














and quality in the Company. 


quality of the institution. 





Capable Agents, Desirable Company 


The two most important factors in life underwriting are capability in the Agent 
If the Company provides an 
policy for a low net cost, and has a reputation for prompt and efficient service, the 
result is contentment, loyalty, and success for the man in the Field, if he is capable. 
This Company’s record is evidence of the character of its representatives and of the 


Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Massachusetts 
Incorporated 185! 


unexcelled, attractive 
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44 MILLIONS from 42 AGENCIES 





THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 





New England Mutual Life 
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Clara B. Knight Talks 
of Her Prospects 


RAILROAD WOMEN BUY POLICIES 








Also Nurses, Teachers, Stenographers 
and Clerks—Mental Attitude of 
Buyers Discussed 
For more than five years Mrs. Clara 
PD. Knight has been selling insurance 
and her success has been unusual. She 
vrites for the Germania Life, her head- 
quarters being in Fargo, N. D., and 
“Service,” printed by that company, 
contains a paper which she recently 
read on the subject of her prospects 
and her experiences. She began by 
saying that any one who writes insur- 
ance successfully knows that there is 
no set way to do it. Going into the 
subject a little deeper she continued: 
“As Opie, the great painter, when 
asked with what he mixed his colors 
to get such beautiful shades, replied, 
‘With brains,’ so we gain by practice 
tie knowledge of when to change base 
in the twinkling of an eye and put up 
the talk that fits the case. ‘Mental 
acrobat’ is a good name for an insur- 
ence agent. We must have the ability 
to size up the needs of the prospect 
in the shortest possible time, select 
the contract that the occasion requires 
and then apply the punch that will 
land the business. I believe that ener- 
gy counts for more than ability. A 
life insurance agent must be a live 
one, for, if we are not full of enthu- 
fiasm, ginger and pep, we certainly 
cannot expect our prospects to be. 
F'verybody likes to feel that they are 
dealing with a live wire. I want to 
be so well known in my work that 
when people think of insurance, they 
will think ef me. In other words, we 
must become established in the busi- 

ness. 
Railroad Service Women 

“My prospects are nurses, teachers, 
stenographers and business women in 
other walks of life, whose incomes are 
sufficient to warrant their carrying a 
policy. Since the war started a most 
fertile field has developed. I refer to 
the women in the railroad service. 
‘there are three hundred and fifty-six 
women in the employ of the Northern 
Pacific between Mandan and St. Paul, 
a distance of four hundred and fifty- 
two miles. These women are drawing 
good salaries. From this you will see 
that the prospects are unlimited. 

“Women, as a rule, are not familiar 
with insurance matters. Therefore, I 
take particular pains to use the great- 
est degree of honesty in my explana: 
t'ons, as they rely almost entirely up- 
on my statements. I realize that is 
iv up to me to make them feel an ap- 
preciation of the values of an inaur- 
ance policy, for their chief concern is, 
‘What good is this going to do me and 
what can I do with it after I get it.’ 

“Just recently, after an interview, a 
prospect said to me, ‘Why, I never 


‘thought of insurance in that light. I 


always thought of it as a cold-blooded 
proposition. You are doing mankind 
a great service as you are acting in 
the role of a good Samaritan.’ 

Difference Between Masculine and 


Feminine Mental Attitude 


“The main difference in writing in- 
surance for men and women is this: 


“Men think of it, almost without ex- 
ception, as protection. The majority of 
self-supporting women think of it as 
suvings, and should be handled accord- 
ingly. Of course, the insurance fea- 
ture appeals to them, but it ig not the 
strongest argument by any means. 

“In approach, I believe in being per- 
fectly natural. I have tried ever sincé 
I have been in the business to develop 
a,pleasing personality and complete 
poise, as that is absolute proof against 
embarrassment and gains an involun- 
tary and irresistible respect which 
roral firmness always produces on the 
mind, thus eliminating the usual bug 
bears, doubt and fear, so that I am 
free from the turbulent feeling so often 
experienced by the new agent. I plead 
guilty of being very proud of my pro- 
fession and quickly inform any one 
who speaks slightingly of it that it is 
because they do not understand it. I 
am always in dead earnest and never 
encourage levity regarding my work. 

“When introducing myself to a pros- 
pect, I do not mention life insurance, 
as that raises a barrier that is some- 
times hard to batter down. My enter- 
ing wedge is the endowment. The word 
endowment sounds good as it throws 
them off their guard, and raises their 
curiosity, for they are not just sure of 
vhat I mean. After talking a few mo- 
ments and encouraging them to talk, 
{ soon learn whether or not an endow- 
nient will fit the case, for those women 
who have dependents will very soon 
mention the fact. I then recommend 
the limited payment or straight life pol- 
icies. The ten payment life, in particu- 
lar, appeals to them—the reason is self 
evident. 

Placing Money Where it is Safe 

“Continuing I say that all self-sup- 
porting, high minded, thinking women 
ef today are taking endowments, or 
protection in some form, as they real- 
ize the need of saving in every pos- 
sible way, and in this way they are 
not only protecting their loved ones, 
but are placing their money where it 
is safe, as it is always under govern- 
mental and state supervision. It is an 
investment policy, issued by an old line 
life insurance company for a period of 
ten, fifteen or twenty years, sometimes 
longer—the shorter the periods com- 
bining protection with savings, the 
longer periods combining protection 
with old age. At the end of the endow- 
ment period, the insured receives the 
face of the policy, but should they die 
during the endowment period, it is life 
insurance. It is an absolutely safe, 
systematic savings account, encourag- 
ing one to save during the productive 








PURELY MUTUAL 


Investigate 
before selecting your 
Company 
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Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 
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years of life, so that when the declin- 
ing years of life are upon them the 
deposits have been completed, the 
money returned and they are inde- 
pendent. To me, there is nothing more 
pitiful than to see a man or woman 
at the sunset of life, dependent upon 
scmeone who makes. them feel that 
they are not welcome. When ev- 
erything else has failed, if they have 
carried an endowment, it will make 
their declining years comfortable and 
happy. 

“At this point I mention the deposits 
and how they are made, showing the 
advantage of making them annually if 
possible. I also mention the substan- 
tial dividends at this time and show 
how they materially reduce the pre- 
miumg each year if applied, or, if left 
with the company, how they will accu- 
mulate to the applicant’s credit. 


Closing Out Option 

“I next explain the three different 
closing out options in the following 
manner: If the time should ever come 
that through misfortune you could meet 
your premiums no longer, we have 
three options of closing, all beginning 
with the end of the second year. (Here 
| produce the policy and show them 
where these figures are to be found and 
that they will be the same as are found 
in the rate book, for a prospect seems 
to remember what they see much bet- 
ter than what they hear.) 

“The first is the cash value, which 
nieans that you cash your policy in, 
sell it back to the company, for the 
amount opposite the year for which you 
have completed payment, besides you 
have received the dividends at the end 
ot every year for which you have paid 
and have been protected for the face 
of your policy in the meantime. 

“By using your policy as security 
the loan value at the end of the sec- 
ond year is available on demand—from 
our company at 5 per cent. or from 
your banker, the size of the loan de- 
pending upon the length of time you 
have carried it, thus giving you a con- 
venient and most excellent means of 
relief in case of financial stringency. 
Should death occur before the loan is 
repaid, the beneficiary will receive all 
that you have not borrowed of the face 
of the policy, minus any indebtedness 
Cue the company at the time. At the 
end of the endowment period the full 
face of the policy is yours in cash, and 
if represents sums which, owing to 
their smallness, would otherwise have 
been wasted in daily expenditures for 
trifles. 

“The second option is called, ‘Paid 
Up Insurance.’ A great many have the 
idea that if you stop payment, you have 
lost what you have invested. This op- 
tion gives you the choice of accepting 
the reduced amount of insurance, or 
the amount that you have paid for dur- 
ing the time you have been depositing. 
You see by this that you get what you 
pay for, no matter when you stop, after 
the second year. Explaining this on 
the basis of $1,000, suppose that you 


had paid for ten years. You have paid 
for $541 worth of protection or $41 over 
half of your insurance is paid up, 
though your time is only half up. Should 
you stop your deposits here and choose 
this plan of closing, if death occurred 
to you before the end of the endow- 
ment period your beneficiary would re- 
ceive the $541. If you outlived the en- 
dcwment period you would receive the 
$541. If you live, you get it, if you die, 
your beneficiary gets it, we do not get 
it 

“The third and last option is the 
term extension or cash if living plan. 
This expression, term extension, means 
extended insurance into the future, to 
the end of the endowment period, al- 
though you have found it necessary to 
discontinue premiums. Supposing you 
had paid for five years, and, although 
you could make your deposits no long- 
er, you wanted the protection to go on 
to the beneficiary. We will then ex- 
tend the protection for the remaining 
fifteen years for the face value of the 
policy and should death occur to you 
in that time, your beneficiary would re- 
ceive the $1,000, but if you are still 
living at the end of the endowment pe 
riod, you will receive the amount oppo- 
site the year that you ceased payment. 

If You Live and if You Die 

“By carrying a policy if you live you 
will have more, if you die you will 
leave more and if you stop payment 
you have lost nothing and the company 
has been carrying your responsibilities. 
‘Now, how much can you save a year 
in this way?’ Prospect: ‘Oo! If I 
could save $100.2 ‘What is your full 
rame?’ and | proceed to fill out the ap 
piication. When I get to the remittance 
! say, ‘How do you pay, by check or 
by cash?’ Prospect. ‘I'll give you a 
cleck. To whom shall I make it paya 
bie?’ Agent: ‘To the company. You 
will find the company’s name on this 
receipt,’ which I hand them, filled out. 

“Sometimes I say, ‘How do you want 
to make you deposit, annually, semi- 
annually or quarterly?’ Upon receiv- 
ing their answer I proceed to fill ouf 
the application and the signature usu- 
ally follows without dissention. 

“I think that it is a woman’s duty to 
carry life insurance. After parents who 
have reared and educated a daughter 
chould she die without having carried 
protection, it is up to them to bury her. 
This is not fair. Her sense of duty, 
responsibility and fair play should 
piompt her to take out a policy as soon 
as*she can conveniently meet her pre- 
miums. 

“No girl starts out in the business 
world with the idea of always making 
her own way. Her position is a step- 
ping stone until her ideal comes along. 
Often times he doesn’t come at all 
sometimes he does come, but someone 
else has him, and sometimes she gets 
him only to discover that it is still nec- 
essary for her to battle her own way on 
life’s stony pathway. If she is wise, 

(Continued on page 11) 
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President Kuhns Here, 
Discusses Dwiggins 


LATTER WORKED ON COMMISSION 





Company not Responsible for Dwiggins’ 
Liberty Loan Transactions— 
Arrested in South 





George Kuhns, of the 
Bankers’ Life, Vice-President and 
Counsel I. M. Earle, and James H. 
Wyman, of the accounting department, 
are in New York in connection with 
the Elmer Dwiggins matter, and Mr. 
Kuhns is arranging, also, for a new 
representative here. Dwiggins was ar- 
rested in the South and returned to 
New York. He has been petitioned 
into bankruptcy and is being prose- 
cuted by the Federal authorities be- 
cause of his Liberty Loan club activity. 


Statement by President Kuhns 
The following statement to The East- 


President 


ern Underwriter was made by Presi- 
dent Kuhns: 

“With reference to the Dwiggins 
transactions, it must be understood 
that Mr. Dwiggins was the general 
soliciting agent of the ‘Bankers’ Life 
Gompany in New York, with a force 


ol sub-agents under him. Neither Mr. 
Dwiggins nor his sub-agents were sal- 
aried employes of the Company, but 
simply solicited insurance upon com- 
mission. 

“Just before the drive for the first 
Liberty Loan, this Company sent a cir- 
cular letter to its field agents, stating 
that the home office force was sub- 
scribing freely and the Company was 
subscribing $100,000 for bonds and 
suggesting that each of them take hold 
and ‘do their bit. The Company was 
not entitled to the agent’s time, nor 
cculd it do more than simply to sug- 
gest in the interest of patriotism, that 
these solicitors, like others everywhere, 
should do each what he could for the 
success of the loan. The Company is 
otherwise in no way connected with 
the first loan proposition, and had no 


knowledge of the second, and in my 
judgment is not responsible for Mr. 
Dwiggins’ transactions. 


Bankers’ Life Account With Dwiggins 
Small 


“Myself and our counsel are simply 
here striving to get at all the facts 
and establishing a new agent in the 
offices at 165 Broadway where Mr. 
Dwiggins was located. 

“T cannot say yet what amount of 
shortage there may be in the loan 
transactions, or just how the Bankers’ 
Life account with Mr. Dwiggins stands, 
but we can say, as compared with the 
magnitude of our business, that the 
utmost amount would ‘be trifling, but 
we are greatly shocked with the idea 
that any one who has been a success- 
ful agent of the Bankers’ Life and other 
companies, should now apparently have 
gotten himself into such trouble.” 


CONGREGATIONAL MINISTERS 


Annuity Fund Has Appropriation of 
$5,00,000—Three Hundred 
Ministers Enrolled 





The annuity fund for Congregational 
ministers, which has an appropriation 
of $5,000,000, now has 300 ministers 
enrolled. 

The plan provides that for those who 
enter upon it it at the age of twenty- 


five years, the annual contribution 
from salary would be $22; five years 
later, $25; at thirty-five years, $30; 


forty years, $38; fifty years, $72, and 
fifty-five years, $114. Half payments 
may be made on the basis of half ben- 
efits and with a view to increasing to 
full rates iater; payments for the sec- 


ond half being at the rate belonging to 
tie age at which the increase is made. 


Investment Method Outlined 

Annual payments begin at the age of 
sixty-five years, unless the clergyman 
entering the fund on or after the age 
of forty years prefers to have them 
start at the age of seventy years. Pay- 
ments by the clergymen stop at one 
or the other age, as the case may be, 
or at disability before then. In the 
event of the clergyman’s death his 
widow receives three-fifths of the old 
age annuity as long as she lives and 
remains unmarried, provided her mar- 
riage occurred during or before her 
husband’s active service in the minis- 
try and before he began to draw his 
annuity. Minor children receive the 
mother’s portion in case of the death 
cf both parents or the re-marriage of 
the widow. 

Should a minister’s death occur be- 
fore his sixty-fifth or seventieth year, 
and consequently previous to the mak- 
ing of annual payments by the fund, 
the same provision for his widow as 
stated above would be made according 
tc his length of service, and not on 
the basis’ of the length of time he had 
been a member of the fund. In the 
event of his leaving neither widow nor 
children, his interest would revert to 
the fund, since itg benefits are for 
clergymen and their wives and minor 
children only. 


RUSSELL AT CAMP SHERIDAN 


Distinguished Agency Manager One of 
Fifteen to Apply Scott 
Army Tests 


Dr. Walter Dill Scott, director of the 
Ihureau of Salesmanship Research of 
the Carnegie Institute, who is well 
known to life insurance men, and who 
for some months has been in charge 
«ft the classification of the personnel 
of the army, has: selected a group of 
fifteen men in business and ‘profession- 
al life to go to the army camps and 
assist in the preparation of an efficien- 
cy rating scale. This scale provides 
a standard of qualifications necessary 
for the army. Dr. Scott called the pro- 
cess “a yard stick.” 


Among the fifteen selected is Win- 
slow Russell, agency manager of the 
Phoenix Mutual Life. Mr. Russell has 


been granted two months’ leave of ab- 
sence by the directors of the company. 
The war department has assigned Mr. 
Russeli to Camp Sheridan, Mont- 
gomery, Ala., and from there he is to 
g0 to Camp Jackson, Columbia, S. C. 


NEW YORK ASSOCIATION 





Henry Moir and Henry L. Rosenfeld 
to Speak—Report on Taxation 
Matters by Julian S. Myrick 


The November meeting of the Life 
Underwriters’ Association of New York 
will be held in the Arkwright Club 
or November 27th. The speakers will 
be Henry Moir, Actuary Home Life, 
“The Government War Risk Insurance 
for Soldiers and Sailors,” and Henry 
[.. Rosenfeld, fourth vice-president, 
Equitable, on “War Problems in Life 
Insurance Soliciting.” Julian Myrick 
will discuss the new tax bills. 

The National Surety has executed a 
hond guaranteeing preliminary work 
on a new contract for twenty torpedo 
boat destroyers. 


Mrs. Knight’s Advice 
(Continued from page 10) 
as soon as she starts to earn she will 
start an endowment, then, no matter 
what her hopes or prospects are for the 
future, she will always have a most de- 
pendable friend. 
“IT have done the majority of my so- 
liciting among women for the reason 





THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the iadeeed. 
Secure prompt action in the 
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Assets 
Liabilities 


Insurance in Force 


GOOD TERRITORY 


ORGANIZED 1871 
Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 
OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1916: 
sb caochsareaiitnasdeloancamadilinasidiiuaaia . $14,464,552.23 
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Capital and Surplus........... penne coceseceee 
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Payments to Policyholders since Organization 


Is Paying its Policyholders Over.........0.0ccccccccececvevnsens P wenwend $1,300,000.00 annually 


FOR LIVE AGENTS 
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“If You Were In 


Would you buy the policy you are offering your prospect? 
Provident agents are successful because they are abso- 
lutely convinced that the policies they offer are exactly 
the policies which under similar conditions they would 
prefer for themselves. 
Write for information. 


The Provident Life and Trust Company 


OF PHILADELPHIA. 


Founded 


His Place’’— 


1865 
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r | 
THE BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding’ with 
S. WELD, Superintendent of Agencies 








sylvania. 


A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 











that nine tenths of them have never 
been approached upon the subject 
There is no. competition and it much 


easier to write five small policies under 
these conditions than it is to write one 


larger one among men who are ap 
proached every day. 
“After my prospects become policy- 


holders, I keep in close personal touch 
with them. I call upon them when pos- 
sible, send birthday greeting every 
year and give them any information or 
assistance in my power. ‘Many of them 
are today my dearest friends. I want 
them to like me and I do all in my 
yower to convince them that I am their 
triend. 
Closing Talk 
“In closing, I would say do not hesi- 


tate to write women. They are good 
risks. Statistics show that they live 
longer than men and they will stick. 


True, they do not carry very large pol- 
icjes. It is an exception to find a wo- 


man who can carry $5,000 conveniently, 
but she would probably need that small 
amount much more than a man who 
could carry a larger policy, and right 
here comes the true idea of service. 
Service does not undersell or oversel? 
and applicant. When we know his in- 
come and his obligations, we can in 
all fairness suggest the amount we know 
he can carry. 

“I believe that the sales man or sales- 
woman who, in all sincerity, approache’ 
his work in the spirit of real service, 
who submerges himself in the proposi- 
tion for the good of the other fellow, 
and is enthusiastic, is absolutely irre- 
sistible. It is not a question of putting 
auything over, it is a question of serv- 
ing and when we are in that attitude 
people will listen to us. No one will 
close the door on the sincere man or 
the sincere woman as they have a grea? 
message and by their very attitude will 
carry it to Garcia.” 
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Entered as second-class matter Janu- 
ary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 


of March 3, 187g. 





THE BUSY TREASURY DEPART- 
MENT 

A large part of The EHastern Under- 
writer this week is devoted to affairs 
of the Treasury Department which are 
engrossing the attention of underwrit- 
els more every day. There are stories 
of important appointments in connec- 
tion with the Bureau of War Risk 
and, Judge Mack’s interpreta- 
tion of the insurance feature of the 
War Risk Act, is in part reproduced. 
There is also published a complete re- 
port of the hearing regarding the li- 
censing of or refusing to license Ger- 
man insurance companies. 

One of the problems at Washington 
in connection with the War Risk Bu- 
find experts to aid the 


also, 


reau is to 


Director and the Commissioners. Na- 
turally, a high grade of talent is 
demanded, but that is not easy. The 


Government does not pay large sal- 
aries, and in the quest for an actuary 
(to take one example) it has been 
difficult to secure the right man for 
what the Government desires to pay. 
The aim of the Government is not to 
obtain the services, for instance, of a 
$3,500 man for a job paying $3,500 be- 
position is worth a great 
deal more than that. Also, the de- 
tached man, temporarily out of em- 
ployment, is not regarded with favor. 
The problem must be met by personal 
sacrifice and the position accepted in 
a spirit of desire to do public service. 
Some of the leading men in the nation 
are working in Washington for a dollar 
a year and there should be no excep- 
tion in the case of insurance men. Nor 
are insurance men lacking in this pub- 
lic spirit. Hendon Chubb, James E. 
Kavanagh and numerous other insur- 
ance men are in the Government serv- 
ice at great personal sacrifice and to 
this long list was added this week 
Winslow Russell, agency manager of 
the Phoenix Mutual. 

Governmental activities of insurance 
men are by no means confined to those 
holding office or in the army and naval 
services, as the remarkable work of 
the National Board of Fire Underwrit- 
ers (described elsewhere in consider- 
able detail) illustrates. 

It is, therefore, to be assumed that 


cause the 


if the search is kept up eventually the 
Government will have no trouble in 
filling every position. In addition to 
an actuary the Government is also 
looking for a fire insurance man who 
has unusual capabilities. 

Just how enormous is the military 
and naval division of the War Risk 
Bureau is shown by the fact that the 
billion-dollar mark jin life insurance 
will be passed before the end of this 
v.eek. These figures represent scarcely 
seven weeks’ operation of the act. On 
November 19 17,254 applications for 
life insurance were received. The 
whole machine is really just getting 
under way. 

Insurance men are grateful to the 
Treasury Department for the fairness 
shown in hearings, which was again 
demonstrated at the hearing on the 
German company licensing last week. 
This was conducted without heat and 


ii a strictly non-partisan tone. Time 
was equally distributed. The discus- 
sion was hung on two pegs: is there 


enough coverage now to take care of 
the assured, and does the enemy bene- 
fit by “information available in German 
insurance offices? The Department 
will decide. The hearing developed 
that the German re-insurance compan- 
ies have lost nearly all their American 
treaties, and they have practically be- 
almost a negligible quantity 
lack of clients. Richard M. 
Bissell, Henry W. Lowe and others 
said they were not needed. In the 
meantime every effort is being made 
by companies of America and our allies 
to cover the market. Some of the 
largest companies are assuming all 
outstanding liabilities; net lines are 
very much increased. What action the 
Department will take regarding the 
German direct-writing companies is not 
known at this time, but whatever the 
decision Mr. McAdoo reaches the fair- 
ness of it will not be questioned. He 
has had all the facts. 


come 
through 


MUNICH’S CONTRACTS 

Representatives of one of the patri- 
otic societies who has made an in- 
vestigation of the treaty situation, 
made a statement a few days ago that 
only two American fire companies now 
have contracts with the Munich. The 
Xastern Underwriter learns that one of 
the two companies is terminating this 
contract. It is also understood that 
last December the Munich had twenty- 
eight contracts with American com- 
panies. 


TO OCCUPY DELMONICO BLDG. 

On December 1, Wade Robinson will 
cecupy the ground floor of the Del- 
monico Building, South William and 
Reaver Streets. ‘This building was re- 
cently purchased by Frank B. Hall & 
Co. Mr. Robinson was recently ap- 
pointed manager of the American Mer- 
chant Marine. C. P. Stewart, who is 
president of Frank B. Hall & Co., is 
also president of the American Mer- 
chant Marine. 

APPLIES TO NEW YORK 

The Rocky Mountain Fire, of Great 
Falls, Mont., has applied for admission 
to New York. It has $275,000 capital 
and over $185,000 surplus. 








AGRICULTURAL AGENT DIES 

Robert Bauer, of Bradford, Pa., who 
represented the Agricultural for forty 
years, is dead. 


THE HUMAN SIDE OF INSURANCE 








Richard Welsche, of the tax department of the home office of the Niagara Fire, 


123 William Street, is the first American 


the high seas in the service of his country, so far as is known. 


fire insurance man to sacrifice his life on 
Mr. Welsche, with 


his two chums, Herman Spitsen, a rater with the New York Fire Insurance Ex- 


change, and John Bunkhardt—all from Brooklyn 


joined the service at the same 


time and had influence enough to be assigned to the same ship, which was the 


United States patrolboat, “Alcedo.” 


there was not a day on the waters when their lives were not in danger. 
The death of Welsche and Bunkhardt was 


vember 7 the “Alcedo” was torpedoed. 


This boat patrolled the submarine zone, and 


On No- 


cabled a few days after the ship was sunk, but until this week nothing was known 


of the fate of Spitsen. 


saying that he was picked up and safely landed. 


A cablegram has been received from Spitsen by his father, 


Spitsen who is six feet three 


inches tall, is an expert swimmer, to which prowess he undoubtedly owes his life. 
The three chums were members of the baseball club formed by members of the 
crew of the “Alcedo,” and the picture printed above was taken in France just 


before the ship left on its fateful journey. 


Bunkhardt is second from left; Welsche, 


fourth from left; while Spitsen is seated on extreme right. 


* 


William Krouse, son of Clarence A. 
surance agent, has returned from 


ambulance driver with the Norton-Harjes Red Cross force in France. 


* * 


Krouse, well-known Philadelphia fire in- 


France after six months of service as an 


He only 


returned because he is seventeen years old and was not prmitted in the American 


service when the unit was taken over. 


Until he is eighteen years old he will not 


be permitted to serve, but said that when that birthday was reached he would 


re-enter the service. 
particularly during the battles at Dead 


occasions his ambulance was riddled with shell splinters. 


He was under heavy fire during his entire period in France, 


Man’s Hill and Hill 301. Upon several 
He said that America’s 


entrance into the war had made a big difference in the fight, strengthening the 


morale of the Allies and will undoubtedly shorten the war. 
downward effect upon the spirits of the Germans also. 


It has had a marked 
He added that America’s 


entrance is bound to make the Allies victorious. 








FAVOR TEN PER CENT. ADVANCE 
Compensation Bureau Approves Com- 
pensation and Liability 
Increases 
A special committee of the National 
Workmen’s Compensation Service Bu- 
1eau has made a report favoring an 
increase of ten per cent. in all liability 
rates to meet the increased cost of 
operation. This advance would barely 
tuke care of increases in administra- 
tion costs, irrespective of underwriting, 
and it would not cover increased tax 
burdens. Plans for putting the pro- 
posed increase into effect have not 

been worked out. 

A flat increase of five per cent. in 
compensation rates was voted by the 
National Reference Committee of the 
Compensation Bureau November 21, ef- 
fective January 1, subject to the ap- 
proval of State insurance departments. 








TAKES LARGER QUARTERS 
The Merchants Fire, now at 1 Liber- 
ty Street, has leased the twelfth floor 
at 45 to 49 John Street, beginning May 
1, 1918. This is the third time this 
company has changed its location to 
meet space requirements. 


W. W. WADSWORTH’S WIFE DIES 

Friends of W. W. Wadsworth, special 
agent in New York State for the Del- 
eware Underwriters, were’ greatly 
grieved this week to learn that his 
wife died last week as a result of 
severe burns. Mrs. Wadsworth at the 
time of the accident was staying with 
her parents in Washington, D. C. Her 
dress caught fire from a chafing dish 
and she died a few hours later. 


FRANK C. HASELTON HONORED 

A luncheon was given in Chicago, 
November 26, in honor of Frank C. 
Haselton, retiring keeper of the golden 
goose egg, by members of the Illinois 
Pond of the Blue Goose. A. W. Jen- 
kisson was appointed successor to Mr. 
Haselton, who will remove to Hartford 
December 1. 


JOINS CORNWALL & STEVENS 
STAFF 

Van Derveer, who has 
department of 
Pittsburgh for 
staff of Corn- 
York this 


William H. 
been in the brokerage 
the National Union at 
seme time, joined the 
wall & Stevens in New 
week. 
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Credit Men Boost 


Sound Insurance 


INSURANCE MEN CO-OPERATING 





Association of 25,000 Members Will be 
Given Opportunity to Get 
eaperer Views 
Next month the National Association 
of Credit Men will devote its monthly 
bulletin almost entirely to insurance 
subjects. An imposing array of insur- 
ance talent has been mustered to carry 
out this idea, which is to educate the 
business men and the public in general, 
by telling them the truth regarding 
sound insurance as a credit bulwark. 
The association has 25,000 members. 
Following is a tentative list of those 
who will contribute to this special in- 

surance number of “The Bulletin”: 

“The Fire Insurance Committee of the 
National Association of Credit Men,” E. 
C. Jamieson, chairman of committee, 
Portland, Ore. 

“Co-operating With the Government 
in Conserving Resources,” R. M. Bissell, 
president, National Board, Hartford. 

“The Annual Fire Waste,” F. H. Went- 
worth, secretary, National Fire Protec- 
tion Association, Boston. 

“Municipal Fire Protection,” 
Kenlon, chief of fire department, 
York City. 

“The Growth of Fire Insurance Com- 
panies,” Frank Lock, United States man- 
ager, Atlas Assurance, New York. 

“The Service of the Insurance Agent,” 
Henry Evans, president, Continental In- 
surance, New York. 

“The Insurance Policy As an 
H. P. Moore, assistant secretary, 
Insurance, New York. 

“The Service of the Underwriters’ Lab- 
oratories,” W. H. Norvell, Underwriters’ 
Laboratories, Chicago. 

“Automatic Sprinkler Protection,” H 
L. Phillips, Factory Inspection Associa- 
tion, Hartford. 

“Moral Effect of the 
Disaster on the Pacific Coast,” W. J. 
Dalton, Fireman’s Fund, San Francisco. 

“Fly Wheel and Steam Boiler Insur- 
ance,” W. H. Boehm, Fidelity and Cas- 
ualty, New York. 

“Hail and Tornado Insurance,” A. F. 
Dean, manager, Western department, 
Springfield Fire & Marine, Chicago. 

“Automobile Insurance and Adjust- 
ments,” J. H. Mulvehill, assistant secre- 
tary, Globe & Rutgers, New York. 

“The Lloyds Companies,” Douglas F. 
Cox, Appleton & Cox, New York. 

“Live Stock Insurance,” Norman R. 
Moray, vice president and general man 
ager, Hartford Accident & Indemnity, 
Hartford. 


John 
New 


Asset,” 
Home 


San Francisco 


THE WILLIAM H. 





“The Recently Adopted New York 
Standard Policy Form,” C. F. Shallcross 
United States manager, Royal Insurance, 
New York. 

“The Appraisal and the Adjustment,” 
A. E. Clough, chairman, committee on 
losses, New York Board of Underwriters. 

“The Insurance Brokers,” George W. 


Glaentzer, Gordon, Roberts & Co., New 
York. 
“Marine Insurance,” Porcy Chubb 


Chubb & Son, New York. 

“Use and Occupancy Insurance,” E. R. 
Hardy, assistant manager, New York 
Fire Insurance Exchange. 

“Personal Liability for Fires,” 
D. Sharp, Columbus, Ohio. 

“The Evil of Too Stringent Legisla- 
tion,” Chas. G. Smith, vice-president, 
Great American Insurance, New York 

“The State Superintendent of Insur- 
ance,” Jesse S. Phillips, Superintendent 
of Insurance, New York. 

“The State Fire Marshal’s Office,” L 
T. Hussey, State Fire Marshal's Associa- 
tion of North America, Topeka, Kan. 

“Some Things That Insurance Does 
Not Insure,” I. G. Hoagland, manager, 
National Automatic Sprinkler Associa- 
tion, New York. 

“How to Read the Statement of Con- 
dition of Your Insurance Company,” Al- 
fred M. Best, A. M. Best & Co., New 
York. 

“The Effect of the 
Companies,” F. P. Hamilton, general 
agent, Queen Insurance, New York. 

“The Mutual and Inter-Insurance Com- 
panies,” H. Dwight Hall, Boston Man 
ufacturers Mutual Fire, Boston 

“The Work of the Rating Bureau,” W. 
O. Robb, manager, New York Fire In- 
surance Exchange. 

“The Insurance Policy as a Contract,” 
W. M. Bement, adjuster, Home. 

“The Development of the New Eng 
land Mutual Idea,” James W. Brigham, 
Fall River Manufacturers Mutual Fire. 


1S AUTO MANAGER 


David 


War on Insurance 


COLEMAN 
Promoted by Newark Fire on Decemter 
1—Has Been an Examiner 
With Company 





Coleman has been made 


W. V. man 
ager of the automobile department of 
the Newark Fire Insurance Co.. as of 


succeeding James G 
Maconachy who has rcsigned to. be- 
come manager of the automobile d°* 
partment of the Firemen’s of Newark 
ov that date. Mr. Coleman has been 
with the Newark Fire for about a year 
as Western examiner. Prev'ously h> 
had been in the underwriting depart 
ment of the Royal Exchange in Niw 
York City for several vears. He stat 
ea with the Milan Ross agency in 
Asbury Park. 


December 1, 


KENZEL COMPANY 


FIRE INSURANCE AGENT 


REPRESENTING AT NEW YORK OFFICE 
79-83 WILLIAM STREET 


HUMBOLDT FIRE EQUITABLE FIRE & MARINE IMPERIAL ASSURANCE 


of Pittsburgh, Pa. 


of Providence, R. I. 


of New York, N. Y. 


GRANITE STATE FIRE ALLEGHENY FIRE UNDERWRITERS COMMERCE INS. CO. 


of~ Portsmouth, N 


of Pittsburgh, Pa. 


of Albany, N. Y. 


AACHEN & MUNICH FIRE FRANKLIN FIRE CALEDONIAN-AMERICAN 


Organized 1825 


of Philadelphia, Pa. 


of New York, N. Y. 





REPRESENTING AT BROOKLYN BRANCH 
1544 MONTAGUE STREET 


LONDON ASSURANCE 


of London, England 


GRANITE STATE FIRE 


of Portsmouth, N. 


of Norwich, England 


COMMERCE INS. £0. 


of Albany, 


MECHANICS INSURANCE 0. 


of Philadelphia, Pa. 














FIRE AND MARINE 
INSURANCE—ALL LINES | 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital . ° ° ° $1,000,000.00 
Assets - - . - 2,748,832.19 
Liabilities (Except Capital) - . 1,039,977.81 
Surplus to Policyholders . . 1,708,854.38 





AFFILIATED WITH | 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY CO. 








More 


Evans 


THE EVANS PAMPHLET the building up of international trade, 


and Mr. Evans’ forceful and illuminat- 
. ing paper has been an eye-opener. From 
000 is- . : 
F Than 60, Have Been Dis all parts of the country chiefly from 
tributed to Public Men, Bankers trade organizations, have requests for 
and Shippers copies come. Some trade organiza 
tions have ordered fifty, some one hun 
. dred. 

More than 60,000 copies of the Henry P = 

Mr. Evans was asked by The Kast 


paper on “The Vital Relations d 3 
ern Underwriter if he would make pub- 


of Insurance to Banking and Shipping 

in the World’s Trade A‘ter the War” lic any of the letters he had received 
have been distributed to boards of ©” the subject. He replied that he 
‘rade, chambers of commerce, public cid not care to do so at this time, but 
men, bankers, shippers, insurance men that the sentiments expressed in the 
and others who might be interested, ‘vtters were very gratifying 

And from the way the paper is in 


demand the edition may 


vested in 
that 


sion of the 


reach 100,000. 


TAKING DOWN DEPOSIT 


In view of the amount of money in 
insurance it seems strange The Sovereign Fire, which withdrew 
economists, business men and ‘from New York State several years 
bankers have had go little comprehen- ago, is taking down the last of its de 
importance of insurance in posit with the New York department 





CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


1870 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 Lue, 


bets sone « $357,318.58 
54,256.92 
200,000.00 
96,379.07 


ere try $641,341.77 
ere TT 230,513.29 
300,000.00 
63,479.83 


Reserve 
Capital 
Surplus 


Capital 
Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Premium Receipts 


Will Be Deceptive 


IN JANUARY 1 DATA 


Tremendous Volume Increase Will 
Make Close Study of Returns 
Necessary—Rates Going Up 


INTEREST 


Not in years will so much interest 
be taken in company returns as this 
year, and the statement is made that 
unless the returns of December 31, 
1917, are analyzed with great care by 
students of fire insurance, depart- 
mental heads and others, the returns 
will be very deceptive. 

Particular care will have to be taken 
in studying the loss ratios. For one 
thing, there is a tremendous increase 
in the volume of premiums which are 
not earned. One of the leading com 
panies of America has _ practically 
deubled its premium income. There 
are obvious reasons for the increase in 
premiums, including the great pros 
perity of the country; the enhance 
ment of values; the taking over of out- 
Standing liability after cancellation of 
re-insurance contracts, the necessity 
for manufacturers getting as complete 
insurance coverage as is possible, and 
the added income from side lines. 

In the meantime, losses are increas 
ing, not only because of the large 
number of fires of suspicious nature, 
but small losses roll up a disconcert 
ing volume, 

Ten Per Cent. Rate Increase 

The necessity for the 10 per cent. 
increase in rates is recognized every 
where. In fact, some underwriters be 
lieve it is not enough. The increase 
is to be made as rapidly as possible 
in the Eastern Union territory. The 
Boston Board has fallen into line and 
this week the Middle Department 
acted. 























1] 
BROKERS ACTIVITIES 
BROKERS AT WASHINGTON 
Benedict, Lowe and Chubb Among 


Prominent Figures Participating in 
German Company Hearing 


At the hearing over the licensing of 
the German companies in Washington 
last Thursday the statement was made 
by Seeleye Benedict, of Benedict & 
Benedict, in reply to a question from 
Counsel Julius Henry Cohen, that 
the Benedict & Benedict office did be- 
tween $2,000,000 and $2,500,000 in prey 
miums a year. 

Mr. Cohen then asked Henry W. 
Lowe, of Johnson & Higgins, how) 
much that office did a year. Mr. Lowa 
said he was unable to give the figures. 
Hendon Chubb, of Chubb & Son, ady 
visor of the war board, who was sit- 
ting next to Assistant Secretary Rowe, 
ol the Treasury Department, listened 
with some interest when the question 
was asked Mr. Lowe, and then smiled 
broadly when Mr. Lowe ducked it. 

Among other brokers present were 
F. S. Little, president of the Fire Brok 
ers’ Association of New York: R. C. 
Rathbone, II; and representatives of 
Wilcox, Peck & Hughes and other 
offices. 

* * +o 
Stern With Sadler. & Co. 

Oscar H. Stern, until recently with 
Jos. D. Bookstaver, and for nine years 
with Fred. S. James & Co., has been 
made placer for B. F. Sadler & Co., 
succeeding C. H. Scholl who is now in 
training for the army. 

* * * 
Chicago Y. M. C. A. Campaign 

Donald R. McLennan, of Marsh & 
McLennan, is in charge of the Chicago 
surance subscriptions in the Y. M. 
©. A. fund campaign. Marsh & Mc- 


Lennan have subscribed $2,500 and Fred 
S. James & Co., $1,000. 





B. M. CROSTHWAITE & CoO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











ADEQUATE 
FACILITIES 





PHILADELPHIA 


CLARENCE A. KROUSE & CO. 
LOCAL anp GENERAL AGENTS 
ALL LINES 305 WALNUT STREET 


“PENNSYLVANIA _ 





SATISFACTION 
SERVICE 


ALL LINES 





PHILADELPHIA, PA. 
NEW JERSEY 








307 FOURTH AVENUE 





LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 





NO CONTROL OVER COMMISSIONS 


Position of Texas Insurance Depart- 
ment Stated by Commissioner to 
The Eastern Underwriter 


In view of action taken by local agents 
in several Texas cities the following 
statement to The Eastern Underwriter 
by Charles O. Austin, Insurance Com- 
missioner of Texas, is of interest to 
brokers: 


“The laws of this State do not give 
the Insurance Commissioner any super- 
vision over fire insurance commissions. 
Commissions paid by companies to their 
agents are controlled purely by the con- 
tract between the company and_ its 
agents and so far as I understand it 
such matters are not purely subject to 
supervision by this department. 

“This department has no supervision 
whatever over outside representatives 
of insurance companies, if by outside 
representatives is meant non-residents 
of this State. It is violation of the 
criminal laws of this State for any per- 
son in Texas to act as agent of an in- 
surance company without a license and 
if any person does so, his action being 
a violation of the criminal laws, would 
be «subject to action in the criminal 
court, but this department not being a 
court does not attempt to enforce crim- 
inal statutes. It is true, however, that 
if any person in this State while holding 
a license from this department as agent 
of an insurance company should repre- 
sent in any manner a company which 
is not licensed to do business in the 
State of Texas and proof of this fact is 
made to this office we would revoke the 
license of such person and refuse to 
permit him to act as agent of any in- 
surance company in this State, but this 
is nothing new and we have no intention 
so far as I know of taking any new or 
special action with regard to fire in- 
surance commissions.” 

” 7 + 


Stoddart to Address Brooklyn Brokers 

Major Francis R. Stoddart, Jr., depu- 
(vy superintendent of insurance of New 
York State, who recently returned from 
[urope, where he saw much of war 
cenditions, has accepted an invitation 
to address the Brooklyn Brokers’ As- 
sociation at its meeting on December 
en + + +. 

Reilly With Osborn & Co. 

J. J. ‘Reilly, Jr., marine placer for 
red S. James & Co., and for a long 
term of years in like capacity with 
1 H. Klein & Co., will start on Monday 
with Osborn & Co. as marine placer of 
that office. 


David E. Jones, of Minneapolis, Min- 
nesota State agent of the Niagara, has 
1etired after a long service. 





SCHAEFER & SHEVLIN 


103-5 William Street GENERAL AGENTS New York, N. Y. 
DUBUQUE FIRE AND MARINE INSURANCE CO. 


Excellent Facilities for Handling Suburban Business Phone: John 2312 














INCORPORATED 1720 | 


Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 
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on German Company Licenses 





Text of Discussion Before Assistant Secretary of the Treasury Rowe---Julius Henry Cohen, Counsel for 
Interests Opposing Licensing---Charles E. Rushmore Speaks for German Companies---Secretary i 
McAdoo Outlines Points for Consideration---Views of Superintendent Phillips. \ 








The interest shown in the question of issuing licenses to German insurance com- 
panics and re-insurance companies was demonstrated at the hearmg in the Treasury 
Department on Thursday of last week when the room set for the hearing—directly 


facing the White House—was crowded. 


The hearing was in charge of Assistant 


Secretary of the Treasury Rowe, who has had much to do with war risk and soldiers’ 


and sailors’ insurance conferences of all kinds. 


Seated with him were Hendon Chubb 


of Chubb & Son, chairman advisory committee of the War Risk Insurance Bureau; 
William C. Scheide, the Hartford re-insurance man, who ts a member of the Enemy 
Alien Property Division; Counsel Wall, of the Treasury Department, and others. 
The delegation appearing to protest against the granting of licenses to the German 
and enemy-ally fire insurance companies was headed by Richard M. Hurd, chairman 


of the Board of Trustees of the American Defense’ Society. 
Richard M. Bissell, president of the Hartford Fire; Wallace Reid, 
York local agent; I’. S. Little, president of the Fire Brokers’ Association of 


delegation were: 
a New 


Among others in the 


New York; Archibald E. Stevenson, chairman of the Committee on Aliens; Mayor 


Mitchel’s Committee on National Defense; 


Henry C. Quinby, counsel for the Motor 


Union Insurance Company and secretary of the Union League of New York; Julius 
Henry Cohen, the New York lawyer who has been an arbitrator in settling disputes 
between manufacturers and employes in the cloak and garment business, and who 
appeared for a number of insurance companies; Professor Douglas W. Johnson, of 
Columbia University; Henry W. Lowe, of Johnson & Higgins; Seeleye Benedict, of 


Benedict & Benedict; and others. 


The managers of the five direct-writing German companies—Messrs. Lenehan, 


Kelsey brothers, Franklin and Letton—were present. 
Messrs. Phillips and Gordon represented the 


Balkan National and Prussian Life. 


H. P. Bradbury represented 


New York Department; Mr. Hammond the Connecticut Department. 


Wr. Rowe gave each side an hour. 


against granting the license was Mr. Cohen. 
the licenses granted was Charles E. Rushmore, a New York lawyer. 
conducted by Mr. Rowe without bias or partisan feeling. 


until 1.30 p. m. 


The principal speaker of the protestants 


The principal speaker in favor of having 
The hearing was 
It lasted from 11.15 o'clock 


Secretary of the Treasury McAdoo opened the hearing, by saying: 


“We are here to listen to matters of very great importance. 
you in Washington and have you discuss these questions. 
There are two questions up for consideration: 


you will be permitted to file briefs. 
“First: 


I am glad to see 
Following the discussions 


Is it dangerous to the interest of the United States to grant these h- 


censes to companies of enemy and enemy ally countries? 


“Second: 
lie enses? 


“Dr. Rowe will preside at the hearing. 


Is there a public necessity, as well as public policy, to grant these 


I can give you the assurance that all 


which is said will have the fullest possible consideration before the final decision is 


made.” 


Mr 


McAdoo then retired, those at the hearmg standing while he left the room. 


Phillips Says Government Should Decide 


Jesse S. Phillips, superintendent o?® 
insurance of New York State, who had 
to the meeting accompanied by 
Chief Examiner of Fire Companies 
Gordon, said that he did not desire to 
express any opinion as to the advisa- 
pility or inadvisability of the federal 
Government’s licensing the compans 
of the Central Powers. He then told 
what was the policy of the insurance 
commissioners. After the Congression- 
al resolution saying that a state of 
“ar existed a special committee of the 
commissioners representing their con- 
vention called upon the counsel of the 
Sccretary of State and laid before him 


come 


in detail the situation in regard to 
the German companies, together with 
some discussion regarding the compa- 
nies in countries allied to Germany. 
The committee, said the Superintend- 
cnt, was of the unanimous opinion at 
(aat time that these companies were 


cperating in the United States through 
i'nited States branches, “and I might 
say h so far as the insurance de- 
partments are concerned, they have 
always regarded these companies as 
domestic companies. In other words, 
the measurement that has been pro- 
vided has been determined by the 
amount of the assets which are em- 
ployed in this country.” Mr. Phillips 
then discussed the amount of assets 
necessary for foreign companies to 
have with the insurance department 


re 
4 , 


and trustees and said if these assets 
were impaired the slightest they could 
not transact business in this State. He 
said that at the time the commission- 
ers visited Washington they were of 
the unanimous opinion that there was 
a necessity for the continuance of the 
business by ihese companies. He 
called attention to the fact that the 
German companies had approximately 
$3,500,000,000 in force in the United 
States on December 31, 1916. The 
committee took the position that where 
the companies had sufficient assets in 
the U. S. in accordance with New York 
statutes they should be licensed if 
such license did not interfere in any 
way with the successful conduct of 
the war. 

Mr. Phillips thought the question as 
to whether the licensing of the com- 
panies would interfere with the suc- 
cessful conduct of the war; in other 
words, if it were dangerous, should be 
settled by the Federal Government. 
The Superintendent discussed the ques- 
tion of the ability of existing insurance 
carriers to take care of the indemnity. 
He said he had heard two views ex- 
pressed by American company execu- 
tives, one that the German insurance 
company protection igs not needed; the 
other that it is needed. He thought 
that in the legislation governing trada 
relations with the enemy it had not 
been the idea to exclude all German 
companies, but that they might be li- 


ecnsed under proper restrictions. He 
called attention to the stringent regu- 
lations of New York State in the cir- 
cular issued on the subject providing 
that no funds shall be sent abroad, 
tiiere shall be daily reports, etc. 
Returning again to the advisability 
o! licensing the companies Mr. Phil- 
lips said the Government must decide 
whether such licensing is detrimental 
to the interests of the United States. 
if these companies are the means or 
furnishing information to the enemy, 
then, of course, they should not be 
eermitted to transact business here. 





“We must bear in mind constantly 
oefore us the thought by whom are 
these companies managed. The trus- 
eés are American citizens. I am not 


acquainted with all the managers, but 
I venture to say that 90 per cent. of 
them are American citizens. The same 
percentage of their employes are Amer 
ican as with the American companies. 
This proportion probably applies to 
their agency forces. All of these facts 
must be taken into consideration. The 
capital is furnished by German insti 
tutions, but this capital is employed 
by American citizens.” 


“Too Much Camouflage” Says Hurd’s Counsel 


chief counsel 


the 


Julius Henry Cohen, 
the interests 
ing of the German companies, said 
that when the President had made his 
proclamation he knew it difficult 
ic wind up the with re 
insurance and _ direct-writing foreign 
companies. The easiest way was 
ieave it in abeyance, probably until 
the danger had so great that 
would be forced. ‘There was a 
little bit the spirit frequently ob- 
served in American life of procrasti- 
nating, or, to indulge in the vernacular, 
“pass the buck to somebody else.” This 
was attitude of the Superintendent of 
New York State, Mr. Phillips, said Mr. 
Cohen. He is willing to have the Fed- 
eral Government stop these companies 
from writing business if he thinks by 
the licensing of these companies pros- 
ecution of the war is hindered, 


for opposing licens- 


wag 
relationship 


to 


become 
action 
of 


Calls Licensing a Peril to Nation 

“Well, before we are through we 
shall show that such licensing is a 
peril to the nation,” said Mr. Cohen. 

Continuing he said: 

“When our astute friend, Mr. Rush- 
more talks to you about the responsi- 
bilities of the German offices he speaks 
cf them as German companies with 
capital and resources in Germany. 
When he speaks about them as ave- 
rues of information he refers to them 
aus American companies. Congress 
clearly indicated in the Trading-With- 
the-Enemy Act that in its opinion 
there was grave danger.” 

Mr. Cohen then discussed 
eral Reserve Banks’ banking 
and said that re-insurance is to insur- 
auce what the Federal Reserve Bank 
is to banking. It is the capital and 
credit back of the German offices (back 
in Germany) which enables them to 
get on. Who is going to get the profits 
of the American business eventually, 
he asked? Should they be permitted 
to keep going through American 
money? No man can serve two mast- 
ers. 

“Now we might as well talk blunt- 
ly,” he declared. “The German com- 
panies are enemy companies. We are 
too complacent. We are too easy go- 
cig. There is too much camouflage 
about this whole situation. 


Inconvenience May Be Good Thing 
“There is a tot of talk about incon- 
venience in getting insurance. There 
is a lot of talk about American com- 
panies not being able to furnish suffi- 
cient coverage. This is not the day 
or time to talk about convenience. We 


the Fed- 
system 


from lack of conve 
niences. And !t is a good thing, too, 
that we are. We were inconvenienced 
about dyes. They said we had to have 
them from Germany. Well, we haven't 


wre all suffering 


bad any German-made dyes in some 
time now, but we manage to exist all 
right despite this. ‘Maybe, foreign re- 


insurance will be like the dye business. 
We think we need it when we have it, 
but when it is not available, we find 
something to take its place. And 
right here I want to ask why are we 
dependent upon these German compa 
ries for re-insurance? Why do we 
need it at all? With all our resources 
end our ingenuity and our strength do 
we have to be dependent upon Ger- 
inany for this? Has Germany a mo 
nopoly on technique, on science, on 
brains, on resources? We develop a 
tond-owning people through Liberty 
bonds. We can become an insurance 
investing public the same way. 


Aid to the Enemy 


“In the consideration of questions 
there arrives in the human mind a 
point sometimes of certainty and some- 


times of doubt. In such cases there 
is a very safe rule to follow. If you 
are in doubt do not take a risk. In 
this case we should not take the risk 
cf the enemy being strengthened by 
what we do if in doubt. 

“The idea back of the Trading-With 
the-Enemy Act is not only to prevent 
the foe from obtaining information 
which will aid it to plant bombs or 
set factories on fire, but it is that 
the enemy shall not be handed the 
aid and comfort of knowing that you 
are dealing with him. The people 
should not have the satisfaction of 
kuowing that while on the one hand 
we are waging war, on the other we 


are contributing money to their profit. 
The American public must not deal 
with companies with German names 
end German capital Unless you feel 
that there are grave reasons for mak- 
ing an exception you must follow thé 
policy that is pursued by every sensi- 
bie nation in the hour of its danger. 
Res-onsibility clearly falls upon your 
shoulders. 


The Real Basis of Credit 
“There is the argument of the ele- 
ment of security of American insurers. 


Upon that s°ore those of you who have 


any recollection at all will recall the 
d‘fference in attitude between Amer- 
ican and some foreign companies in 
the San Francisco fire. After all, in 
the last analysis, it is not the 1 per 
ent. premium income kept in this 
country that guarantees the insurer 


against loss, but it is the capital back 
of it; it is the $45,000 sent over, for 
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instance, by the Mercury (life re-insur- 
ance company) a few days before hos- 
tilities started. When such a company 
wants money it sends over to Germany 
to get it. It is in Germany where most 
of the funds are. Now, what would 
happen if there were a conflagration? 
Every insurance man in this room 
knows that the money here would be 
wholly inadequate to meet the losses 
just as happened in San Francisco. It 
is the capital at home of these com- 


panies that gives the credit. Without 
that credit the American policyholder 


is not secure, proclamation or no proc- 
lamation. The men who write most 
cf the insurance—such as Johnson & 
Niggins and Benedict & Benedict who 
bave representatives here—know that 
foreign policies are being cancelled. 
Americans do not want these policies. 
These brokers know the situation, and 
that is what they say. 

“Now what has happened in other 
countries when they went into war? 
Did Germany continue the business of 
Kritish companies? No. ‘They seized 
it. They put a commissioner in charge 
and liquidated these companies. What 
did Brazil do? She terminated all re- 
lationships with the enemy, including 
the insurance relationship. 


Subterranean Methods of Communicat- 
ing Information 

“It-is assumed that there is no dif- 
ference between what may happen in 
the case of ‘a company owned and con- 
trolled by German capital and the 
American company. The impression is 
created that because the managers ‘of 
these companies are Americans that 
there is no more risk than in the case 
of American companies. That seems 
t> me an argument that was. disposed of 
entirely by the Trading-With-the-Enemy 
Act. We know of many institutions 
where the agents of enemy companies 
deing business here are American citi- 
zens, but know that because of the 
subterranean methods of reaching Nor- 
way, Sweden and other neutrals Ger- 
man banking and insurance credit can 
be used to get more credit; and we 
de not want that. credit secured 
through the insurance business. It is 
erroneous to place so much stress on 
the American trusteeships. 
Friendly Enemies 

word about the 


“Now a phrase 


‘friendly enemies.’ No matter how 
careful the American managers may 
be—no matter how astute—do you 


really suppose that there are no men 
employed by them who are friendly to 
the other side? Do you suppose that 
when spies are everywhere, when they 
are even in the government offices, 
that there are no spies in the insurance 
offices? Why it is not conceivable.” 

Mr. Cohen then presented to Assist- 
ant Secretary Rowe bordereaux show- 
ing character of cargo, date of sailing, 
destination, etc. “This is as complete 
information as the enemy could want,” 
he said. Next Mr. Cohen presented to 
the Assistant Secretary some inspec- 
tion bureau reports on various risks, 


showing their defects, telling about 
condition of sprinkler systems; ex- 
p'aining about lack of watchmen and 
when the place is unguarded. One 
report dealt with a munition factory. 
A description of the material being 
made was given (ammunition for the 
Russian artillery). It also told dates 
of shipment. 

Taking up these reports Mr. Cohen 
said that by acquainting themselves 
with their contents friends of the 
enemy would know just how to put the 
sprinkler system out of commission; 
just when watchmen service was so 
weak or negligent that arsonists could 
visit the place in safety. 

Mr. Cohen ‘also discussed workmen’s 
compensation bordereaux and said in- 
formation in greater detail than in fire 
insurance was given. 


Spy Methods 

“Why use the _ old-fashioned spy 
methods?” asked Mr. Cohen with em- 
phasis. “Why should Germany employ 
waiters to listen to stray conversa- 
tions about tables, or to have positions 
in clubs, when here is all the informa- 
tion they needed nicely typewritten for 
them and furnished to the insurance 
offices where it is accessible? 

“For God’s sake, gentlemen, let us 
not be so complacent. Where is that 
Yankee shrewdness that we boast 
‘about. Why can’t we open our eyes? 
(Let us realize what is going on about 
us and then stop it.” 

Here Mr. Cohen called attention to 
the grain, pier and other fires of in- 
cendiary nature of which the news- 
papers have been full. 

“By whom are the bombs planted? 
By whom are the fires set? Do you 
suppose for a minute that practical in- 
surance men are going to let this go 
on without increasing the rate. Rates 
of insurance are ‘bound to go up.” 


P New England Action 

Mr. Cohen then called attention to 
the strictly confidential reports of the 
New York Board of Fire Underwriters 
giving information which he said was 
of value to the enemy. Mr. Cohen 
expressed confidence that this infor- 
mation is kept confidential in the Amer- 
ican Offices but he added that he would 
not be so trustful as to think that in 
the German offices some of it did not 
gz0 where it should not. 

The action of the New England as- 
sociations of local fire insurance agents 
in condemning placing of insurance in 
companies of enemy governments was 
also discussed by Mr. Cohen. 


Two Contracts Left 

Richard M. Hurd, president of the 
Lawyers’ Mortgage Company and chair- 
man of the board of trustees of the 
American Defense Society, only spoke 
for a few minutes. 

One of the most interesting things 
he said was, that so far as he knew 
only two American companies now held 
treaties with German re-insurance com 
panies. 


Rushmore Asks For German Company Licenses 


Charles E. Rushmore appeared for 
the four direct writing German com- 
panies and also for one German re-in- 
surance company. He began with his 
argument by quoting from the Presi- 
dent’s proclamation in which Mr. Wil- 
son spoke of the great magnitude of 
the insurance carried here by German 
companies “so that it is deemed im- 
portant that the agencies of suclj 
companies in the United States be 
permitted to continue in business.” 

President’s Proclamation 

Mr. Rushmore said: “We are Ger- 
man cOmpanies in one sense and in 
one sense only, but we ‘are no more 
German companies to-day than when 


the President issued his proclamation 
or when Congress passed the act giv- 
ing us permission to apply for license.” 

Mr. Rushmore discussed the devel- 
opments leading up to the passing of 
the Trading With the Enemy Act, Con 
gressional resolutions, President Wil- 
son’s second proclamation, ete., in 
considerable detail. He said that Con 
gress had viewed the situation from 
every angle, and yet had decided that 
the German fire companies could con 
tinue in business. 

Mr. Rushmore, in discussing state- 
ments given out in Washington show- 
ing the intent of the Trading-With-the- 
enemy Act, quoted Secretary Lansing 
and Attorney-General Warren as _ fol- 
lcws: 


Secretary Lansing’s statement: “The 
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general purpose of the bill you have 
aiready stated, Mr. Chairman, that is, 
tc stop commercial intercourse with 
tne enemy. The basis of the bill is 
not, as it is in the case of the action 
that has been taken by the Allied Gov- 
ernments, the nationality of the per- 
scons affected, but the domicile of the 
persons. We consider that the only 
trade that will materially aid Germany 
is that which reaches the German soil, 
ond to prevent this is the purpose for 
which this bill is drawn.” 


Assistant Attorney-General Warren: 
“It igs evident, of course, that, as to 
insurance companies, arrangements 


should be made for the continuance of 
business of certain kinds.” 

Discussing the speech of the New 
York State Superintendent of Insur- 
ance, he said: “You have heard Mr. 
Phillips speak, a man disinterested so 
far as we are concerned, but very 
much interested as far as the public 
is concerned. None would make any 
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Hearing on Licensin 


criticism of Mr. Phillips” patriotism, 
yet upon this subject he is neutral. 


Practically Domestic Concerns 
“They say we ‘are German compan- 
ies. So far as our operations in this 
country are concerned we are as 
domestic as any companies that have 
been organized. We are practically 
domestic concerns. We are obliged to 
conform to the financial requirements 
of the insurance departments of dif- 
ferent States; we are subject to the 
insurance laws of the different States. 
There are no corporations in this coun- 
try which have a more truly American 
management and more American em- 
ployes than these companies. It is 4s 
important that they should be known 
to you as it is important that they 

should be known to the public. 


Americanism of Management 

“J. H. Lenehan was born in Du- 
buque, Ia., in 1852 and was educated 
in the public schools. He entered the 
insurance business in 1878. In 1898 he 
was made assistant manager of the 
North British & Mercantile in Chicago 
and in 1899 general ‘agent of the Phe- 
nix of Brooklyn. His father was born 
in this country, as was his wife, who 
vas the daughter of an army officer. 
His father served in the Iowa militia. 
His son is a member of the Seventh 
Regiment. His company is an Amer- 
ican institution, managed by Americans 
and represented by Americans. The 
policies are largely in the hands of 
Americans. 

“H. N. Kelsey was born in 1865 in 


Ohio. His father was born in Con- 
necticut; his mother was born in 
Maine; his grandfather in Connecti- 


cut; his grandmother there also. Wil- 
liam Kelsey landed at Plymouth in the 
seventeenth century. Mr. Kelsey is a 
member of the Sons of the American 
kevolution; his brother had a son in 
one of the military camps; he served 
in the Indiana militia; he was presi- 
dent of one of the school districts of 
Evanston, Ill. His wife is a member 
of the Daughters of the American 
Revolution.” 
A Little Repartee 

Mr. Rushmore then started to tell 
of the Americen antecedents of J. A. 
Kelsey, H. W. Letton and Mr. Quack- 
enbush, of the Aachen & Munich, when 
Mr. Rowe interrupted him, saying: 

“We may assume the loyalty of the 
managers, and thus save some of your 
time.” 

Richard M. Hurd, of the American 
Defense Society, said sarcastically: 

“We shall not attack the Sons of 
the American Revolution.” 

Mr. Rushmore retorted, saying: “We 
are not defending sons of the German 
Revolution.” 

Tapping Information 

(Continuing, Mr. Rushmore said: 
“There is hardly a German in the em- 
ploy of these companies to the knowl- 
edge of any of these managers. The 
importance of knowing this fact is 
this: one of the suggestions made is 
that such employes are in a position 
to get information that might imperil 
this Government ‘and serve to aid the 
enemy. The direct writing offices of 
the Gérman companies are in no bet- 


‘ter position to obtain such informa- 


tion than are the domestic company 
offices. There are thousands of em- 
ployes in the American companies. 
Who can vouch for the loyalty and 
patriotism of all these employes? The 
important thing is to have at the head 
of the foreign companies loyal Amer- 
ican citizens, and if that is the case, 
then you have all that can be expected. 

“Also, you must remember that the 
agsured has it in his power to give his 
insurance where he will; and he is not 
compelled to give his insurance to a 


direct writing German company if he 
does not desire to do go. 

“Now, a word about the information 
about munition plants, etc., that we 
have in our possession. We do not be 
gin to have as much of this informa- 
tion as do the railroad companies, for 
instance. They carry the ammunition; 
they know of what it consists; they 
know its destination; they know all 
the details. Now for every employe 
of a direct writing German company 
there are a hundred or a thousand em- 
ployes of a railroad. The danger there 
is certainly greater than any danger 
that can result from what the insur- 
ance companies may know about fac- 
tories and movements of ammunition 
and supplies. 

Funds 

“The argument is made that funds 
going to us aid the enemy. That has 
all been provided against. Not one 
penny that comes into our offices is 
shipped abroad. We are forbidden to 
send anything out of the country. 

“They say that the insurance we are 
carrying can readily and easily be 
transferred to American companies. 


g of German Companies 


That is a broad statement not borne 
out by the facts. It clearly is not sub 
stantiated by the history of the fire 
insurance business in this country, 
particularly since 1871; and nothing 
that ‘Superintendent Philips has said 
bears out the statement. We do not 
believe that the citizens of this coun- 
try should be deprived of necessary 
insurance protection. We do not be- 
lieve ‘all the insurance thrown on the 
market can be absorbed. 


Strength 


“Another suggestion made is that we 
are not strong enough to meet our lia 
bilities. The insurance figures show 
that the German insurance companies 
occupy not only as strong but a strong- 
er position in the insurance field than 
do the domestic companies. The as- 
sets of the German companies as com- 
pared with their liabilities are strong- 
er than the American company per- 
centages. One of the largest of the 
American companies has $147 to each 
dollar of liability. The Hamburg- 
Bremen has an equal amount; the 
Aachen & Munich has $207; Nord- 
Deutsch, $187.” 


Bissell Says German Companies Not Needed 


Richard M. Bissell, president of the 
Hartford Fire, was introduced to As- 
sistant Secretary of the Treasury Rowe 
as the leading fire insurance man in 
the country. Mr. Bissell was reluct- 
ant to speak, but regarded it his duty 
to do so. He thought that Counsel 
Cohen had covered the ground by the 
stress he placed upon the fact that 
this country was at war. He thought 
that at this time regard for personal 
friendships and other considerations 
must give way to stern duty. He dis- 
cussed the question of the personnel 
of German fire office executives. Ha 
did not doubt the loyalty of the direct 
writing managers. Personally, he be- 
lieved them to be trustworthy and 
loyal citizens in every respect. As for 
the re-insurance companies he said he 
was not so sure in all cases. 


“The company, which has done the 
largest business in this country, is 
managed by a Prussian, who main- 
tains in his private office a picture of 
the Emperor and von Hindenburg. His 
executives are reserve officers of the 
yerman army,” he said. Mr. Bissell 
was referring to Carl Schreiner, but 
he did not mention his name. 

Mr. Bissell then took up the question 
of the carrying power of the American 
companies. He cited the case of the 
British companies three years ago as 
similar to the attitude of the American 


companies now. KEarly in 1915 the 
British Government forbade British 
companies having transactions with 


the enemy. British offices had exten- 
sive treaties with German _ re-insur- 
ance companies covering all business. 
These treaties by law became illegal. 
British companies picked up that busi- 
ness and took care of it. Mr. Bissell 
said he could not speak for all com- 
panies, but he could name six compan- 
ies, among the largest in the United 
States, whose liabilities on individual 
risks in cities may be taken as a good 
indication of what other companies can 
do. Four of these companies are the 
Aetna, Home of New York, Springfield 
and Hartford. All these companies 
had treaties with German companies 
when the war broke out. They each 
did business of $800,000 to $1,500,000 
per year with German companies. Now 
they have not only cancelled the treat- 
ies but all the business, all outstand- 
ing risks having been assumed. In 
the case of the Phoenix of Hartford 
and German-American (whose name is 


to be changed), they have cancelled 
treaties which have been running for 
twenty-five to thirty years. He did 
not think there weuld be any difficulty 
in getting adequate coverage facilities 
without the aid of enemy companies. 
O! course, there will always be excep- 
tions on some individual risks. For 
instance, enormous values of cotton in 
Galveston, Texas, and dock risks at, 
Alexandria, Egypt, in Havre and Bor- 
deaux, France, will always remain 
targets. 

Mr. Chubb asked Mr. Bissell if the 
writing capacities of the American 
companies had been decreased. Mr. 
Bissell said that they had not as far 
as he knew. 


Department of Justice Notified of 
Leaks 

Archibald E. Stevenson, chairman of 
the committee on aliens of the Com- 
mittee on National Defense, appointed 
by Mayor Mitchel, only spoke for a few 
minutes, but made the statement that 
evidence had been presented to the 
Department of Justice that information 
secured in German company Offices in 
this country had been used by German 
enemies. Asked by Counsel Rush- 
more, of the German direct writing 
companies, if he was making an ac, 
cusation against that group of com- 
panies he replied that he had not made 
any accusation against any particular 
group of companies but against Ger- 
man companies, and refused to be 
more specific. 

Views of Brokers Benedict and Lowe 

Seeleye Benedict, of Benedict and 
Benedict, said: 

“We have control of all the insur- 
ance of R. H. Macy & Co., Lord & 
Taylor, Abraham & Strauss, John 
Wanamaker and other large depart- 
ment stores in New York City. Under 
the New York statutes if it is im- 
possible to secure adequate insurance 
from admitted companies an affidavit 
to that effect must be filed, and if there 
were any shortage in the insurance 
market by reason of the cancellation 
o? German treaties it might be in evi- 
dence with these risks and we might 
have to seek part of this insurance in 
ncn-admitted companies. The facts 
are, however, we have not resorted to 
any affidavit insurance upon these 
risks. In fact, so little is the neces- 
sity of affidavit insurance, so far as our 
office is concerned, that’ we have gerl- 


ously considered not applying for an 
affidavit license at all. There is only 
one risk, to my knowledge, where 
there has been any need of affidavit 
insurance and that was a cold storage 
plant where there was not the re- 
quired protection, 

“For a considerable time we have 
refused to take any German companies 
under consideration and have so ad 
vised our customers. There will be 
ne difficulty in my opinion for assured 
to obtain all the insurance protection 
he needs without resorting to German 
policies.” 

Benedict & Benedict's business is 
largely confined to the metropolitan 
district. Mr. Benedict was followed 
by Henry W. Lowe, of Johnson & Hig: 
gins, whose business embraces tha 
entire country. Mr. Lowe said that 
he agreed with the views expressed 
lby Mr. Benedict. He added that John- 
son & Higgins’ customers in a large 
number of cases had refused to take 
direct German writing company pol- 
icles. On the other hand, there had) 
been no difficulty in securing neces- 
Sary coverage; in fact, not enough 
pressure had been brought on the in, 
surance market to alter the insurance. 
There was no trouble in taking care 
of renewals, the insured getting just 
as much insurance as required. 





REMAK’S STATEMENT 


Munich Has Never Asked to Inspect 
His Company’s Home Office 
Records 
Gustave Remak, Jr., president of the 
Insurance Company of the State of 

Pennsylvania, said: 

“We have had for twenty years a 
re-insurance contract with the Munich. 
We desire to co-operate with the Gov- 
ernment in every way. It is to our 
interest that you will grant that com- 
pany a license, even if necessarily 
limited. 

“In regard to the data accessible to 
German re-insurance companies most 
re-insurance treaties do contain a pro- 
vision that the re-insurance company 
may, upon demand, inspect certain 
files and inspection slips. As a matter 
of practice, however, the Munich has 
never made such a demand of us. 

“My suggestion—if it is the pleasure 
of the Secretary of the Treasury to 
permit these companies to be licensed 

is that the provision in the re-insur- 
ance contract giving the reinsurance 
company the privilege of making such 
an inspection at the offices of the 
American company be revoked. 

“Now, as for the bordereaux, it is 
harmless. As for the ordinary insur- 
ance maps, ete., they are available 
everywhere. 

“I do not believe that the, available 
re-insurance in the American field for 
fire insurance is sufficient.” 

Mr. Remak then said that without 
this re-insurance it was a question of 
depriving agents of facilities to write 
two extra lines or the company would 
have to absorb these extra lines, mean- 
ing that the company would have to 
write a larger net line than it should. 








SUBURBAN COMMITTEES NAMED 
The Suburban Fire Insurance Ex- 
change last week announced the ap- 
pointment of a special committee on 
rules and rates together with standing 
committees on agency qualifications, 
brokerage, deviations and electrical. 
KF. P. Hamilton, general agent of the 
Queen, is chairman of the special com- 
mittee on rules and rates; George A. 
Clarke, assistant secretary of the 
Home, of the committee on agency 
qualifications; Thos. J. Lasher, general 
agent of the Hartford Fire, of the bro- 
kerage committee; Otto E. Schaefer, 
vice-president of the Westchester, of 
the deviations committee, and J. Lester 
Parsons, general agent of the North 
River, of the electrical committee. 





18 


THE EASTERN UNDERWRITER 





November 23, 1917. 





Career of New Jersey’s 
New Commissioner 


BANKER AND MAN OF AFFAIRS 

There will be no Change in 

Personnel—Was Once a Life 
Insurance Agent 


Says 





On December 1 New Jersey will have 
as an- 
of The 
Smith, 
ap- 
succeeding 


insurance commissioner, 
week’s issue 
Eastern Underwriter, Frank H. 
of Plainfield, N. J., having been 
pointed by Governor Edge, 
George LaMonte, resigned. 

Mr. Smith has been highly successful 
in banking and other lines of business, 
being president of the Rahway National 
Bank, of Rahway, N. J.; a director of 
the Plainfield Trust Company, of his 
home city; a director of the Home Real 
state Company of Plainfield; and the 
King Realty Company of Elizabeth. He 
is also vice-president and general sales- 
manager of the Lawrence Portland Ce- 
ment Company, of Siegfried, Pa., which 
corporation maintains a New York of- 
fice at 1 Broadway. 

Distinguished Public Activities 

The new commissioner has been active 
in politics in New Jersey. He was mem- 
ber of the Common Council of Plain- 
field and president of that body in 1900 
when he resigned to become tax collector 
which office he held until 1904 when he 
was elected Registrar of Deeds for Union 
County. He was a member of the Union 
County Republican Committee for more 
than twenty years, ten years of which 
he was chairman of that body. 

Mr. Smith is director and member of 
the executive committee of the Eagle 
Fire Insurance Company of Newark; 
and a member of the Executive Commit- 
tee of the Union County Bankers’ Asso- 
ciation. 

In an interview with a _ representa- 
tive of The Eastern Underwriter at his 
home in Plainfield, Mr. Smith said he 
was not entirely a stranger to the in- 
surance business as he had once been 
a life insurance salesman when he es- 
sayed to become an agent fifteen years 
ago under the direction of George W. 
English. then general agent of the Berk- 
shire Life Insurance Company in New 
ark. The new commissioner said face- 
tiously that he had not been a great suc- 
cess as an insurance agent, but that he 
had enjoyed the work and the experi- 
ence. 

No Change in Personnel of Department 

Mr. Smith stated that he anticipates 
no changes in the personnel of the de- 
partment, and that he did not intend 
to be revolutionary in any of his acts. 
He will go into the office with an open 
mind with the idea in view of adminis- 
tering the affairs of the office without 
fear or favor to the end that the insur- 
ance business in the State of New Jer- 
sey will have proper supervision and 
justice and that the citizens of the State 
will be amply protected in the acts of 
the department. He expects to feel his 
way and if he finds anything wrong he 
will set about to fix it. 

Mr. Smith is a member of the Plain- 
field Country Club and the Park Club of 
that city. 


ITS OWN BUILDING 


a new 


nounced in last 





IN 





Atlantic City Fire Moves—Company at 
Atlantic, Central and Tennessee 
Avenues 





The Atlantic City Fire Insurance 
Company is now occupying its new 
building in Atlantic City. It is located 
at Atlantic, Central and Tennessee 


Avenues. 

William Riddle is president of the 
company. 

In the last Liberty Loan drive it sub- 
scribed to $47,000. 








DE 
our ne '792 





CAPITAL, $4,000,000 





125th Anniversary 
Insurance Company of 


NORTH AMERICA 


FIRE, MARINE, AUTOMOBILE, Rent, Leasehold, Tornado, Expiosion, 
Use and Occupancy, Sprinkler Leakage, Travelers’ Baggage, Parcel Post 


The Oldest American Stock Insurance Company 


PHILADELPHIA 
ASSETS OVER $23,000,000 











Cunning Kernels From Colonel Cunningham 


Be as courteous to the solicitor of a 
Red Cross or other subscription as to 
ene who is looking for insurance. Get 
the habit of civility and affability and 
con't break it under any provocation. 
lor a thing that means so much, goes 
«o far and lasts so long, courtesy is 
an inexpensive’ business necessity. 
Make your office a place where men 
like to go, women are glad they came 
and errand boys hurry to get to. 
bankruptcy class have 
nothing suc- 


The habitual 
reason for believing that 
ceeds like failures. 

There is a big difference between 
spending money right and spending it 
right and left. 


From the way the lady agent sings 
the praises of Special Agent Brown, 
le must be her favorite him. 


Writing her western cousin, she said, 
“Everything is so high here that it is 
difficult to keep our house going.” An- 
swering, the western cousin said, “The 
winds are so high here that it is al- 
most impossible to keep our house from 


xoing.” 
We would call the attention of the 
western cousin to the indemnifying con- 


CONCURRENT INSURANCE SUIT 

A case interesting to stock companies 
is being tried in the Greene County 
Supreme Court. Mrs. Cora Dacy has 
a policy in the new Baltimore Mutuaf 
Insurance Association. While she was 
moving from her house in West Cox- 
sackie, New York, and it still contained 
turniture, it was burned to the ground, 
caeusing a total loss of $1,800. The pol- 
$1,509. Proof of loss was 
presented. The association refused to 
Pay saying that the assured carried a 
policy in a stock company, which is 
rot permitted under the terms of the 
Baltimore Mutual's policy. 


icy was for 


-lation of a Glens Falls tornado policy. 





When a client takes his policy and 
is about leaving your office forgetting 
tc pay for it, use this hotel man’s gen- 
tle reminder. Observing that a guest 
was leaving without paying, he blandly 
remarked: “Goodby, my friend, if you 
should lose your pocketbook today, re- 
member that you didn’t take it out 
here.” 


Carefulness may not always prevent 
accident, but is not likely to cause one. 

Many a man is carried out feet first 
hc cause he rushed in headlong. 

If | were an wutetnabiiias. 
wait a minute at a railroad 
than forever in a cemetery. 

Many who don’t believe in gambling 
bet their lives every day by some bit 
G: fool carelessness. 


I'd rather 
crossing 








Business has no _ self-starter; you 


have to crank it. 

An agent seeking automobile busi- 
ness sent out a circular of inquiries, 
one being: “What sort of car are you 
using this year?” One answer was, 
“Trolley.” 


SPRINKLER SAVINGS 

The automatic sprinkler is the great 
conserver, says a sprinkler report. In 
grain elevators (subject to dust ex- 
piosion hazard) it saves 71.2 per cent. 
of sprinklered elevators in which fire 
develops. In flour and grist mills it 
saves 91.8 per cent.; in cereal mills, 
89.5 per cent.; in mercantile risks, of 
which groceries constitute a large pro- 
portion, 97.5 per cent.; in coffee and 
spice mills, 100 per cent.; in packing 
and slaughter houses, 96.6 per cent.; 
in restaurants and rice mills, 100 per 
cent.; in sugar refineries, 100 per cent. 





Bert Buckley has been elected sec- 
retary of the Western Live ‘Stock 
Insurance Company of Peoria, III. 











THE OHIO MILLERS 


MUTUAL FIRE INSURANCE COMPANY 
Net Cash Assets................$1,147,802 
int icici eee ea 


505,213 





1 —— ST. 


‘Sy ire Company, 


REPRESENTATIVES 


Tue. 


NEW YORK 








STOCK POLICIES 


BUSINESS SOLICITED FROM 
AGENTS AND BROKERS 


ONLY 


























L. B. Mosher Succeeds 
Charles F. Nesbit 


COMMISSIONER Oo F DISTRICT 


Well-Known neurones Man and Public 
Official at Washington—An 
Old Resident 


Lee B. Mosher, private secretary to 
District ‘Commissioner Gardiner, of 
Washington, D. C., has been appointed 
Superintendent of Insurance to succeed 
Charles F. Nesbit, who is now com- 
missioner of military and naval insur- 
ance, War Risk Bureau, Treasury De- 
partment. The new superintendent is 
an insurance man of long standing, 
and has lived in the District all his 





MOSHER 


LEE B. 


life, his great grandfather having been 


the first mayor of Washington. 
Insurance Experience 
Mr. Mosher’s insurance experience 


goes back fifteen years. 

For eight years he was resident man 
ager of ‘Massachusetts Bonding and 
Insurance Company and for six years 
was special agent of the United States 
Fidelity and Guaranty Company. 

Recently he was general agent for 
the National Surety Company of New 
York and adjuster of claims for Jolin- 
son & Adams, for the Ocean Accident 
and Guaranty Company of New. York 
the Continental Casualty Company of 


Chicago, the Glen Falls Insurance 
Company and the Mercantile Insurance 
Company. 

Once Register of Wills 


Prior to engaging in the insurance 
end bonding business he was deputy 


register of wills for the District of 
Columbia and during the Spanish 
American War was vice-consul at Ja 
maica. 


AUTOMOBILE SUIT 





Defense of Stuyvesant was Mlis-State- 
ment Made in Application and 
False Swearing 
The case of Frank Lawrence vs. 
Stuyvesant Insurance Company in Corn- 
ing, N. Y., was decided by the Court 
of Appeals in favor of the plaintiff. The 
claim was small—an automobile loss 
—but was carried through several 
courts as the defense was mis-state- 
ment made at the time the application 
for the policy was made and also false 
swearing in the proofs of loss. The 
plaintiff succeeded at the trial in the 
Appellate Division and in the Court 

of Appeals. 





HAS ROLL OF HONOR 
The Insurance Society of New York 
this week framed and hung in its li- 
brary a handsomely engraved roll of 
honor of the thirty-six members who 
are now in the service of the Govern- 
ment. 
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| Part Played by Insurance Men in 
i Safeguarding America from Fire 
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The National Board of Fire Under: 
writers has written the story of fires 
that did not occur—-the vast campaign 
conducted by the National Board in co- 
operation with the Council of National 
Defense in safeguarding America 
against fires. This story has had wide 


INDUSTRY 


«A WAR-TIME NECESSITY 





circulation in daily papers which have 
now acquainted their readers with the 
wonderful work being done by the fire 
insurance companies in _ forestalling 
plotters, foiling arsonists and helping 
io conserve the resources of the Goy 
ernment. 

The National Board entered this 
arena of broader patriotic service when 
iis executive committee passed a 
lution placing the services of the Na 
ticnal Board at the disposal of the 
Government, in which resolution it of 
fered “to act as a medium through 
v hich may be centralized the knowl- 
eige, training and services of the en- 
gineering forces in the employ of the 
National Board and of all other fire in 
surance organizations.” This resolu- 
tion was signed by President Bissell 
and General Manager Mallalieu. 

Having gone on record, the scene 
shifted to Washington, where there 
vere conferences of the National Board 
officials with Secretary of War Baker, 
with Director Gifford, of the Council 
cf National Defense, and with Chair- 
man Scott, of the General Munitions 
Board. Needless to say, the services 
of the National Board were gladly ac- 
cepted in Washington. 


reso 


The first request was from the Coun- 
cii of National Defense for a list of 
American factories already making mu 
nitions for the Allies. The National 


Board immediately sent telegrams to 
the various insurance bureaus and be- 
fere war was declared a complete list 


SAFEGUARDING 
(GRAIN 


in STORAGE 
against FIRE~ 





of such plants was transmitted to 
Washington. In addition to names of 
makers of ammunition, names of mak 
ers of supplies were wanted. The Na 
tional Board prepared a standard form 


c! report card, adaptable to all pur- 
poses. This was submitted to Wash 
ington for approval, and soon an in- 
valuable record was made. A _ special 
filing system was worked out, and 
wonderful work was done as the task 


proved of great magnitude, as will be 
seen from the fact that at the present 
time there are particulars concerning 
more than 13,000 separate plants which 
have been furnished to the War In 
custries Board. 


Safeguarding the Recruits 


The next development was of an en- 
gineering nature. It concerned the 
pians for the army camps. 

Before the issuance of the draft 


calling hundreds of thousands of young 
mien to the colors, plans were pre 
pared for sixteen great cantonments 


distributed throughout the country for 
the concentration and training of these 
recruits. It was deemed necessary to 


eive these cantonments th? form of a 
collection of large wooden barracks, 
but, with this thought, a serious diffi- 
culty presented itself. Hastily con- 


structed wooden cities, of such extent 
end of such crowded conditions, would 
be peculiarly subject to conflagrationss 
and confiagrations at such points would 
reriously delay the nation’s entry into 
the war. 

Fire prevention plans at this junc- 
ture were therefore of the highest im- 
portance. The National Board of Fire 
Underwriters proposed to the War De- 
partment that specially trained engin- 
eers from the former’s committee on 
fire prevention should assume the task 
of solving the problem. This proffer 
was at once accepted, and two engin- 


eers were sent to Washington in the 
latter part of May. They were given 
offices in the Quartermaster’s Depart- 
ment and charged with the duty of 


working out the best 
ot water supply, fire prevention, fir8 
protection, etc., in order that these 
might be incorporated in the construc- 
tion plans. They are still engaged in 
these duties. 

Then began the 
of making the 


possible systems 


marvelous process 
machine that was to 
make the army. Into the sixteen grea’ 
ccntonments were to be poured hun 
dieds of thousands of raw recruits 
from the offices, the factories and the 
farms, there to be transformed into 
Uncle Sam’s fighting force. The ne 
cessity for speed was paramount. The 
construction division of the Quarter- 
master’s Department worked at high 
pressure over the plans and these in- 
cluded every safeguard that engineer 
ing skill and experience could suggest 


in the matter of fire prevention and 
protection. As a result the sixteen 
new cities that began to spring up 


magically in various parts of the coun- 
try were models of precautionary plan 
ning. 

Plans, however, require supervision. 
The National Board, in order to pro- 
vide such supervision, at once recalled 
field parties of engineers from their 
regular work of city inspection and as- 
signed one man to each of the sixteen 
cantonments. 


Mobilizing the Insurance Army 

The third development was widely 
different in character. It involved mo 
Lilizing the fire insurance forces them- 
sclves. 

Upon the 19th of April, letters were 
«nt to all of the members of the Na- 
t onal Board and to all insurance boards 


and bureaus affiliated with it, asking 
for their support in a great campaign 
cf conservation, and particularly for 
tlhe services of their field men. AN 


of them agreed at once and the Nation- 
al Board files soon contained the names 
of 3,400 of the most highly trained 


. tion 


. 

specialists of their kind in the United 
Siates. These men are located in ev- 
ely district. Through years of experi- 
ence they know every nook and cranny 
in the United States. They were im! 
mediately drafted for Government serv- 
ice by being drawn into this campaign. 

In order to direct their activities, 
President Bissell thereupon appointed 
the President's advisory committee 
consisting, in addition to himself as 
chairman, of Messrs. Frederick C. Bus 


well, 'H. A. Smith, John O. Platt and 
Charles L. Case. He then appointed 


afvisory committees in different parts 
ol the United States. Each committee, 
in turn, organized, appointed its chair 
man, and entered upon its duties; to 
cech was assigned the field men 
cquipped for work under its direction. 

The experience in one State will 
show the methods generally used. 
First, the committee would issue a call 
ior a State convention to be held in 
the capitol in order that the Governor, 
the ‘Fire Marshal, the Insurance Com- 
nissioner, members of the State Coun- 
cii of Defense, press representatives 
and any available prominent citizens 
wight be able to attend. The conven- 
call would be sent to the special 
agents, engineers, adjusters and other 
fire insurance men in the State. Next 
a “slate” would be prepared for an 
executive committee consisting of care 
fully selected engineers and_ special 
agents in that district. Upon this com- 
mittee would evolve the responsibility 
«f local management for the work of 
the advisory committee. 
Safeguarding Industry, Grain Elevators 

and Shipping Yards 

The first work done in the field was 
ty» safeguard industry. There were 
literally thousands of inspections, and 
it was cheerful and encouraging to 
see how the manufacturers co-operated 
with the National Board and with the 
Government in making their factories 
more safe. In this connection a word 
cf praise should be said for the energy, 
the industry, the intelligence and the 
public spirit of the field men who co- 
operated so whole-heartedly in the task. 


A campaign of publicity was then 
started, and the first booklet, ‘Safe- 
guarding Industry a War Time Neces 


sity,” was printed, with a statement on 
(Continued on page 20) 
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San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Surplus, - 2 © «+ § 
Losses Paid by Chicago Fire, 1871 3 


Losses Paid by Baltimore Fire, 1904 






U. S. Cash Assets, Dec. 31, 1916 $15,827,439.35 
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NEW YORK BOARD MEETING 


Wallace Reid Reports on Losses—Data 
on Brooklyn Fires Presented 
by Committee 


A meeting of the New York Board of 
Fire Underwriters was held on Wednes- 
day. Wallace Reid, who is chairman of 
the committee on losses and adjust- 
ments, reported that the losses in the 
metropolitan district to November 20, 
1917, had totalled approximately $8,200 - 
000 as against $4,400,000 for the same 
period of last year. 

William P. Young, general agent of 
the North British & Mercantile, who is 
chairman of the special committee ap 
pointed at the last meeting of the Board 
to investigate Brook!yn fires, read the 
report of the committee, which dealt at 
length with the deficiencies discovered 
by the committee in investigating the 
fires in the Dow stores and in the 
Charles Williams stores. The commit- 
tee reported a condition of negligence 
the blame for which it placed on the city 
administration and not on the fire de 
partment. 


The committee reported finding three, 


of the five high pressure pumps at the 
Joralemon Street station as having been 
out of order since the Warren Street 
Pier fire last August. It was found that 
the fireboats had not been able to get 
up maximum steam because they were 
supplied with bituminous instead of an- 
thracite coal and that the hose was in 
a bad state of decay with no provision 
for maintenance or inspection. The 
committee submitted recommendations 
for the correction of these conditions. 

The chair was empowered to appoint 
a committee, which will probably con 
sist of the same men, to confer with the 
Merchants Association, the Chamber of 
Commerce and the Fire Department 
looking to making these recommenda- 
tions effective. 


lI. H. FRANCISCO DEAD 


Rutland Agent With Father Had Rep- 
resented L. & L. & G. Continuously 
for sited Years 
I. Holmes Pranclec o, of Rutland, Vt., 
head of the M. J. Francisco & Son 
agency, died at his home in that city 
on Monday of asthma combined with 
heart complications. Mr. Francisco 
was born in Harrisburg, Pa., in 1866. 
His father moved to Rutland shortly 
after he was. born and established an 
agency there. The first company rep- 
resented by the agency was the Liver- 
rool & London & Globe. When Mr. 
Francisco disposed of this agency a 
few months ago, it still represented the 
lL. & L. & G. Mr. Francisco is sur 
vived by his wife, who was Miss Estelle 
Tytler, of New York City, to whoimn he 

vas married in June, 1897. 


EXAMINING NEW YORK NATIONAL 

The New York Department is exam- 
ining thé New York National Fire of 
tuffalo. 


Safeguarding America 
(Continued from page 19) 

iis cover by President Wilson. There 
was also a_ booklet, Safeguarding 
Grain,” with a statement on its cover 
Ly Herbert Hoover, and there were 
many posters. Booklets and _ posters 
were sent to 66,000 manufacturers, and 
in all the literary matter has had a 
circulation of 125,000 copies. The work 
cone by the National Board and its co 
operative agencies in inspecting grain 
elevators and in safeguarding shipping 
yards furnishes two separate chapters 
ol great interest to the nation. The 
Underwriters’ Laboratories also did 
splendid service in fixing standards on 
Government work. The arson com- 
mittee of the National Board also has 
been doing most effective service. 

Altogether in safeguarding the safety 
of the nation the National Board's 
work must take rank in importance 
with that of the Army and Navy. 


LAKEWOOD CONTROVERSY 


Specials Interested in Pro‘ecting Thei: 
Business in Bradshaw Agency— 
Smock’s New Venture 


Several meeting have recently been 
held by special agents interested in 
the Bradshaw agency at Lakewood, N. 
J., as the result of the resignation from 
that agency of A. R. Smock, as presi- 
dent and manager, and his determina- 
tion to start another agency in Decem- 
ber. The late Captain Bradshaw, head 
o* this agency, was a prominent figure 
in Lakewood for years. After his 
death Walter O’Leary took charge, and 
when he died, Smock, who had been 
with Captain Bradshaw for years, be 
came president. 

When Smock announced that he 
would start for himself Mrs. O’Leary 
ccclared she would attempt to restrain 
him. Several meetings of specials were 
held. At one most companies said they 
would stick to the Bradshaw agency. 
At a later meeting Smock presented 
statements from assureds, and four 
companies said they would go with 
him. A companies’ committee is help- 
ing Mrs. O'Leary in the court proceed- 
1igs. 


STECHER’S NEW OFFICE 
Gilbert E. Stecher, special agent of 
the Home Insurance Company, who is 
1ow in charge of the Northern New 
Jersey territory, has an Office now lo- 
cated at No. 1 Newark St., Hoboken, 
N. J., in the C. Alfred Burhorn Agency. 


LONG SUCCEEDS HODSON 
Richard Long has been promoted to 
succeed George Hodson, who is now with 
Cornwall & Stevens, in charge of the 
out-of-town department of Newman & 
McBain. 


Act on Cancellations 
(Continued from page 1) 
success of the majority of companies. 
Ile pointed out that fire insurance rates 
lave already had an _ increase’ in 
New Jersey, up-State, Baltimore, Boston 
and other cities and stated that the 
whole country ‘was awaiting the action 

ot New York City. 

Mr. Candee sa‘d at the meeting it 
was incumbent on the larger compan- 
is to conserve the interests of the 
smaller companies and in this connee 
tion he referred to the action of one 
otf the Hartford companies which he 
said had recently been forced to re 
duce its capital because of the low 
rates. He added that the continuance 
of the present rates in this locality 
particularly would force many other 
companies to do likewise. It was an 
nounced in the “Journal of Commerce’ 
on Wednesday of last week, the day 
of the meeting, that the Standard Fire, 
of Hartford, M. Lewin Hewes, presi 
dent, had reduced its cap‘tal from 
$750,000 to $500,000. 


NEW YORK STATE DEPARTMENT 
HUMBOLDT FIRE OF PA. — TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 


CAPITAL FIRE OF N. H. 
PERCY B. DUTTON, Manager, ROCHESTER 
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Quarter Century for 
Louis J. Reckendorfer 


GREAT EASTERN HEAD HONORED 


Producers Send in Large Volume of 
Business as Tribute to 
Chief 


Louis J. Reckendorfer 
twenty-five years of continuous serv- 
ice with the Great Eastern Casualty 
November 22. For twelve years he was 
treasurer, having been elected to that 
office at the first meeting of the direc- 
November 22, 1892. In 1904 he 
elected treasurer and _ vice-presi- 


completed 


turs, 


was 





LOUIS: J. RECKENDORFER 


dent, in which office he served for 
iwelve years and in July, 1916, was 
chosen to head the company following 
the death of Louis H. Fibel. 

Mr. Reckendorfer is a man of exten 
sive business experience and has been 
president of the American Lead Pen 
cil Company for a number of years, 
which position he still That 
company does a business of over $5,- 
660,000 a year. Mr. Reckendorfer has 
since his connection with the Great 
Eastern Casualty been largely interest- 
cd in it financially and since Mr. Fibel’s 
death has given liberally of his time 
and experience to the furtherance of 
the Company’s ends. 


retains. 


Honored by Associates 


Thursday morning a director’s meet- 
ing was held and the results of a spe 
cial business getting campaign in hon 
or of Mr. Reckendorfer were = an- 
nounced as a complete surprise to him. 
The directors presented him a hand 
some silver punch bowl. 

Mr. Reckendorfer was also the reci- 
prient of a gold pocket case. the gift 
of Secretary Thomas H. Darling, As- 
sistant to the President F. V. Searle, 
Agency Director ©. Clark Howard, As- 
sistant Secretary H. F. Weissenborn 
and Superintendent of the Claim De- 
partment James G. Madigan. 


Bureau Meeting December 4 
The annual meeting of the National 
Workmen’s Compensation Service Bu- 
reau will be held at the bureau offices 
in New York December 4. All offi- 
cers are to be elected and all com- 
mittees chosen for the ensting year. 


—— oe 


Compensation Pool 
Near Completion 


FIFTEEN OR MORE COMPANIES 
Re-Insurance Department to Handle 
Hazardous Lines—Classifications 
Covered 
Organization of the Re-Insurance De- 
partment of the National Workmen’s 
Compensation Service Bureau is being 
completed as rapidly as possible’ by 
mail. The pool, as it is called, is an 
assured fact and will have fifteen of 
more companies participating. The ob- 
ject of this department shall be to 
distribute equally among the subscrib- 
ing companies all the losses arising 
cut of workmen’s compensation and 
(or) combination policies and (or) en- 
dorsements issued to cover certain 
classes of risks by any one of the sub- 

scribing companies. 

Each State of the United States that 
las or shall enact a compensation law 
may be brought within the purview 
and operation of this department by a 
three-quarters vote of the members, all 
of whom shall be members of the bu- 
reau. 

The management of the department 
fhall be by a committee of five mem- 
bers consisting of the chairman and 
the secretary-treasurer of the bureau 
and three other members. Offices will 
be with those of the bureau. 

The agreement shall be restricted to 
the following classifications or descrip- 
tions: Manufacturers of cartridges, 
fireworks, fuses, gunpowder, dynamite 
end explosives. The definition of ex- 
plosives in this connection is a sub- 
stance manufactured or used or sold as 
an explosive, other than one used in 
an internal combustion engine. 

The committee shall have the right 
to require cancellation of any risk on 
thirty days’ notice. Members may with- 
draw on sixty days’ notice or may be 
expelled by a three-quarters vote. 


Auto Men in Session 


The second annual meeting of the 
National Automobile Underwriters’ 
Conference is being held to-day, Fri- 


day, in the rooms of the New York 
Beard. The theft situation is the lead- 
ing topic for consideration and radical 
changes in the methods of handling 
this line are forecast. The conference 
is composed of six delegates from each 
of the five local conferences. Follow- 
ing are the new delegates who will 
take office to-day, those re-elected not 
being given: 

Eastern: F. C. 
lard. 

New England: ©. D. Dunlop, G. H. 
Tyron, W. F. Whittelsey. 

Pacific Coast: A. T. Bailey, 
Kelley. 

Southern: J. P. Bonsal. 

Western: John Carr, S. T. Collins. 


Buswell, W. M. Bal 


McClure 


Secretary George C. Howie of the 
London & Lancashire Indemnity, is ex- 
pected back soon from England where 
he has been on a business trip. 
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Ocean Acc. & Guar. 
Divides Territory 


C. H. NEELY NEW YORK MANAGER 


William J. Gardner Becomes Head of 


New Office in San 
Francisco 
William J. Gardner, of New York, 


United States manager of the Ocean Ac- 


cident « Guarantee Corporation, has 
been appointed manager of the com 
pany’s new office in San Francisco. 


Charles H. Neely, for many 
eral manager of the corporation's busi- 
ness in Canada, has been appointed man 
ager of the New York office. The change 
is effective December 31. 

T. M. KE. Armstrong, home office man- 
ager and secretary, announced this week 
that the directors have concluded that 
the United States business is too large 
to be operated from one center and that 
for administrative purposes it will be 
divided into an Eastern and a Pacific 
Coast department. 

Gardner Wanted to Return to Coast 

This division of territory now carries 
out the plan made seven years ago, at 
which time Mr. Gardner was appointed 
assistant manager of the United States 
branch and who for the last four years 
has been manager. 

Many of Mr. and Mrs. 
friends have known for some time of 
their desire to return to the Pacific 
Coast, Mrs. Gardner being a native Cal 
ifornian, and particularly now that their 
son is compelled, owing to ill health, to 
reside in a mild climate. 

Prior to his connection with the Ocean 
Accident & Guarantee Mr. Gardner was 
special agent for the Fidelity & Cas 
ualty in Chicago, manager there for the 
New Amsterdam Casualty, manager of 
the Western department of the Aetna 
Life, from which position he was trans 
ferred to New York as resident secre 
tary of the Aetna Life office. 

The United States business 
last year was about $6,000,000 in pre 
miums. This year, up to October 31, 
it was over seven millions and the No 
vember business is over $400,000. 


years gen 
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FIRE AND LIFE 


~ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 
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Committee Answers 


14 Tax Questions 


REVENUE ACT INTERPRETED 


Determining Net Income for Excess 
Profits Tax—Reporting Agents- 
Brokers’ Earnings 


The committee of lawyers of the In- 
ternational Association of Casualty and 
Surety Underwriters on Federal 
nue Act presented the following 
preliminary report on queries that have 
heen submitted to it: 

QUERY NUMBER 1 


Reve- 
has 


Under the heading War Income Tax, re 
ferring to the return to be made to the Com 
missioner of Internal Revenue as to amount 
ol gain, profits, and income paid to other per 


know whether 
fixed or de 


let me 
other 


sons, etc., will you please 


the words “remuneration or 


terminable gains, profits and income” would in 
clude such items as printing bills or amounts 
paid for office furniture supplies, et 


ANSWER 
In the opinion of the committee, the 
answer to this question is “no.” (See 


litle I, Part III, Section 28, as amend 
ed by Title IV, Section 402, of the 
iaw of March 3rd, 1917, and by Title 


X\iI, Section 1211, of the 

ber 3rd, 1917.) 

QUERY NUMBER 2 
glad to have your 
Voluntary Contingent 

which consists of 


law of Octo- 


I shall le 
whether out 
which we 
outstanding 


reserves 
sitively necessary for our 
liabilities but which are in excess of the 
Statutory liabilities, would 
be considered, so far as concerns that part 
irising from the taxable year’s 
“undistributed net income which 
ployed in the retained for em 
ployment, in the 


Reserves for such 


opera 
. is om 
business of 
business.”’ 
ANSWER 

In the opinion of the committee, the 
fieasury Department should rule that 
such part of the voluntary contingent 
reserves as is reasonably necessary 
should be considered as “undistributed 
pet income which is actually invested 
and employed in the business or is 
ictained for employment in the reason- 
able requirements of the business,” ete 
it should be pointed out, however, “that 
if the Secretary of the Treasury ascer 
tains and finds that any portion of such 
2mount so retained at any time for em- 
pioyment in the business is not so em 
ployed or is not reasonably required 
in the business, a tax of fifteen per 
centum shall be levied, assessed, col 
lected and paid thereon,” instead of ten 
per centum. (See Title I, Part Il, 
Section 10 (b), of the law of September 
Sih, 1916, as amended by Title XII, 
Section 1206, of the law of October 3rd, 
1917.) 

QUERY NUMBER 3 

On ist of January, 1917, the company’s su 
plus amounted to $603,548; if, however, 
voluntary contingent 
deemed to be surplus (as it is 


reserve fund were also 
by the Insur 
a(t 


ance Department) that figure would re in 
creased $740,000. The surplus originally con 
tributed by stockholders amounted to $1,109,- 





295.58 I presume that the figure as at Jan- 
iary 1, 1 rather than the full amount of 
the rigging nvestment, would be used for 
the purpose of calculation of War Excess Prof 


(Continued on page 23) 
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“Hotchkiss at German Hearing 


William H. Hotchkiss, former super- 


intendent of insurance of New York 
State, appeared at the hearing in Wash- 
ington last week on the proposal to 
license German companies. Mr. Hotch- 
kigs brought out one point that was 
not made, viz.: that little had been 
said of the casualty end of re-insur- 
xace, most of the discussion having 
ranged about fire insurance. Mr. Hotch- 
kiss spoke for the United States Cas- 
ualty Company, which has a treaty witn 
tue Munich; he also spoke on his own 
volition for the Frankfort. He said 
tne principal thing to bear in mind wa& 
the question of management. 

“! think a foreign casualty company 
should be permitted to do business as 
hefore if you are sure of the loyalty of 
its management,” he said. 

In discussing the general subject, 
Mr. Hotchkiss said that he did not 
think the American Government had in 
‘iwind reprisals, and that being so he 
did not think an exception should be 
made in the case of insurance com- 
panies. 

+ + y 
Burglary Man for Police Head 

It is rumored in political circles that 
a burglary insurance man is being con 
sidered as the next police commission- 
e. of New York City. No name has 
been mentioned as yet but burglary 
men are preparing to get behind and 
boost as soon as the name is made 
public. 

* e ° 
New Jersey Legislation 

The program for the coming legisla- 
tive session in New Jersey contem- 
plates the establishment of a_ work- 
nien’s compensation bureau in the De- 
partment of Labor, with power to de- 
cide disputes, rather than simply to 
endeavor to have the parties compro- 
mise on common ground of settlement. 
This, it is claimed, would reduce liti- 
gation in courts of Common Pleas. 
Consideration wili also be given to an 
act providing that compensation in 
case of aliens with no known relative 
beneficiaries in this country should re- 
vert to the State. 

* o ° 
Casualty Club Dinner 

Honorable Charles F. ‘Nesbit, com- 
missioner of the Soldiers’ and Sailors’ 
Division of the Bureau of War Risk 
Insurance, and Major Francis R. Stod- 
dart, deputy superintendent of the New 
York Insurance Department, attracted 
a large gathering to the monthly din- 
rer of the Casualty & Surety Club of 
New York last Tuesday night. Presi- 
dent A. Duncan ‘Reid presided. Mr. 
Nesbit made a decided hit with his au- 
dience, to whom he explained the al- 
lotment of allowance, compensation and 
insurance features of the recent insur- 
ance legislation for men in military 
service. The assemblage was much 
impressed with the sincerity and deep 
interest of the speaker in carrying out 
to the fullest possible extent the in- 
tent of the framers of this legislation, 
even to the rehabilitation of those who 
Shall be returned to their country 
maimed and broken men. Mr. Nesbit 
said that over $789,000,000 of life in- 
curance has been applied for at his 
bureau and that he regards this legis- 
lation as one of the finest advertise- 
ments life insurance has ever had. 

Major Stoddart’s talk was “ull of 
exciting incidents and entertaining and 
instructive information on the war, 
which he gathered while at the front 
in France. He said it is an unmistaka- 
ble fact that the soldier who knows 
that his family is protected by insur- 
ance fights with greater courage and 
dies happier. 

Laughlin Sinclair, foreign fire man- 
ager of the North British & Mercantile, 
told his experiences in many parts of 


Advanced Burglary 


Rates Considered 


LOSSES AND EXPENSES MOUNT 


Meeting Early in December to Consider 
Mercantile Committee 
Recommendations 


The mercantile committee of the 
Burglary Insurance Underwriters’ As- 
sociation met last week in New York 
to consider the rate situation. Losses 
on open stocks have become particular- 
ly heavy of late. Besides, higher values 
of all stocks and increased general cost 


- of doing business emphasize the need 


for more revenue. A meeting will be 
held early in December to consider the 
recommendations of the mercantile 
committee, 

As an illustration of the heavy open 
stock losses, loft burglaries in which 
more than $50,000 worth of silk were 
stolen in the last month have recently 
been disclosed. At least twenty places 
were robbed and the police have re- 
covered only $6,000 worth of goods. Silk 
particularly is being taken because its 
value has almost doubled. The thieves 
re longer deal through pawnbrokers, 
but employ “fences.” 

The Brookstone Manufacturing Com- 
pany on Seventh Avenue was robbed of 
$10,000 worth of silk; burglars entered 
the hair goods store of Carl Feder on 
roadway, and the Favorite Waist and 
Lress Company factories, taking $2,400 
worth of goods; the Quality Dress 
Company on ‘Broadway lost $2,700 worth 
of silk; Engle and Krauss, on Fifth 
Avenue, $2,500 worth, and three waist 
manufacturers on Twenty-first Street 
were also robbed. ‘These are but a 
few in a long list of robberies, which 
are known to the police, all involving 
substantial sums. 


NEW JERSEY OPINION UPHELD 


Compensation Law Applies to Those 
Whose Contracts Were Made 
in Other States 





New Jersey opinions holding that the 
State workmen’s compensation law en- 
acted in 1911 applies to employes in- 
jured or killed, whose contracts of em- 
ployment were made in another State, 
were in effect sustained by the Supreme 
Court November 19, in dismissing the 
appeal from a judgment obtained 
against the American Radiator Com- 
puny of Chicago for the death in New 
Jersey of John F. Rogge, Jr. 


the world’ since the war began. He 
said the British insurance companies 
have furnished much of the money for 
IXngland and that the war has not been 
# source of loss to them, but rathe* 
uw gain because of increased values and 
activity, accompanied by larger sums. 
Life and casualty companies have suf- 
fered owing to death losses and pol 
icyholders dropping their insurance 
because unable to pay the extra pre- 
miums. Losses have been less than 
expected, he said. 

The annual meeting of the club will 
be held December 12. 
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New York Brokers 


Criticise Conference 


TAKE ISSUE OVER THEFT COVER 


Object to “Tinkering” and Hint at 
Shielding “Go-Betweens” and 
“Stool-Pigeons” 


On the eve of the annual meeting 
of the National Automobile Under- 
writers’ Conference, which is to be held 
today, Friday, the Fire ‘Brokers’ Asso- 
ciation of New York has published a 
lengthy article in its “Bulletin” severe- 
ly criticising features of conference 
practice relative to automobile theft 
insurance. Regreting the seeming ne- 
cessity for again changing policy forms, 
the “Bulletin” says in part: 

“The tinkers are at work again. The 
automobile policies are to be revised 
cvee more and * * * the automo- 
bilist may look forward to a series of 
solar-plexus blows insurancewise.” 

Theft Cover 

Confining itself to the theft cover the 
“Bulletin” continues: 

“Does the return of the stolen car 
end the company’s concern about ‘the 
theft? Is anyone shielding certain go- 
hetweens or stool-pigeons in order to 
keep an avenue open for negotiating 
the return of cars stolen by organized 
gangs? This main reason for butcher- 
ing the theft cover (excessive losses 
in certain cities) must fall to the 
ground, and does fall by weight of its 
sheer absurdity.” Automobile insur- 
ance has too long been the football of 
the would-be, cure-all policy framers. 

The suggestion to restrict theft cov- 
erage to 50 per cent. or to issue two 
kinds of theft coverage—one at low 
and the other at high rates—is full of 
danger. It will reproduce the demoral 
ization of that abominable “deductible” 
collision feature and in magnified ex: 
tcnt. Besides, there is no occasion for 
it. There is the suggested adoption of 
a city ordinance to compel the safe- 
guarding of unattended cars by means 
of some locking device. That may help 
to reduce the number of thefts. So, 
aiso, will other means, notably one 
suggested by ‘State ‘Secretary Hugo, of 
New York. But the requested co-op- 
eration of the insurance companies 
with the police authorities would go 
furthest to stamp out this so-called 
epidemic of auto thefts. That co oper- 
aiion should be forthcoming. The in- 
surance companies, which find courage 
in some of the observations of Com- 
missioner Woods, have unwittingly had 
him point the finger on a main source 
of the trouble. It is left for them to 
help stamp out the organized and high- 
ly-skilled gangs of automobile thieves. 
No reason for passing the burden 
wholly to the automobile owner. He 
has troubles enough. 

Likes British Policies 

The present policies are complicated 
cnough. If a revision is to be had 
end one is needed, heaven knows 
that revision should reflect the liberal 
tendency of the times. Stop treating 
this automobile insurance in a _ provin- 
cial manner, and let us have what Sec- 
retary Hodgkins calls for: “A _ single 
form of policy and that so carefully 
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drafted that it might well become a 
statutory form in all States.”And, while 
in the act of revising, we suggest a 
careful study of some of the automo- 
bile policies issued in good old Eng- 
land. Some of the “restriction” en- 
thusiasts can spend time to great ad- 
ventage in a study of the clearly-word- 
ed policies issued to automobile own- 
ers in England. ‘They fairly bristle 
with and shock us by their fairness. 
These “restriction” enthusiasts would 
learn a heap from such a study, even 
against their wishes. And it is possi- 
ble, even if remotely so, that the out- 
come might be an automobile policy 
for American automobile owners, stat- 
ing clearly what it does cover and not 
exhausting its verbiage in declaring 
what it does NOT cover. 

EFFECTIVE DATE POSTPONED 
New Custom House Bond Form Taken 
Under Advisement in 
Washington 
Following the hearing which the Mer- 
chant’s Association’s committee on cus- 
toms service and revenue law was given 
in Washington November 13, upon the 
new form of customs bond required to 
be used on imports, the Treasury De- 
partment took the matter under advise- 
ment and postponed the effective date 
of consumption entry bond number 7551 

until January 1. 





TRAVELERS’ APPOINTMENTS 

The Travelers has appointed Wil- 
liam W. Berry, Jr., and William H. 
Kisrey, Jr., assistant managers of its 
Philadelphia branch office. 

Robert A. Hogsett, manager at Al 
bany, N. Y., has been appointed man 
ager, compensation and liability depart- 
ment, at Cleveland, Ohio, effective No 
vember 20. Until the appointment of 
a successor, L. E. Sawyer, agency as- 
sistant, will be temporarily in charge 
of the Albany branch office. 

Julius E. Goddard, of Chicago, form- 
erly traveling agent, department of 
tours for the Union Pacific and North- 
western Railroads, has been appointed 
a special agent for The Travelers In- 
surance Company, effective November 
i2, 1917, upon which date he reported 
at the home office for instruction in 
the Training School. 

Charles L. Brown, Jr., formerly sell 
ing bonds for the Syracuse Trust Com- 
pany of Syracuse, N. Y., has been ap 
pointed special agent, effective Decem- 
Ler 10, 1917, upon which date he will 
report for instruction in the Training 
School. 

a * * 
Hansen in Saginaw 

A. Victor Hansen, manager of the 
accident and health department of the 
New York office of the Massachusetts 
Bonding, left on Wednesday to spend 
a few days at Saginaw, Mich. 

+ * + 

John J. King, assistant manager of 
the Hooper Holmes Bureau, New York, 
Was given a dinner last week in com- 
memoration of his fiftieth birthday an- 
nhiversary by over 100 of his friends 
in varicus parts of the country. The 
affair was given at the New York Ath- 
letic Club. Mr. King was given a pearl 
and diamond scarf pin, a bronze li- 
brary clock, a wrist watch of special 
cesign and a humidor, The Mythical 
Knights of Momus, of which Mr. King 
is a ,member, arranged impressive 
coronation ceremonies. Elaborate en- 
tertainment and decorations were pro- 
vided and service flags for each table. 
Mr. King has t'wo sons in the United 
States service. 


7 a + 
Willlam A. Schank, manager, _in- 
custrial department, Great Eastern 


Casualty, is happy over October re- 
sults which were the best in the com- 
pany’s history. The month’s business 
was made a testimonial to Secretary 
Thomas H. Darling, which accounts for 
the zeal with which the field force 
worked. W. H. Salway, of California, 
won first prize. 
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Answers Tax Questions 
(Continued from page 21) 


should like to have 


ANSWER 

In the opinion of the 
tuere is no provision in the law re- 
ferring to valuation of tangible prop- 
erty paid in in surplus; that the only 
provision in the law is that which re- 
fers to tangible property paid in in ex- 
change for original stock or shares spe- 
cifically issued therefor, in which event 
the value of that property as of Jan- 
uary 1, 1914, is to be used. (See Title 


its’ Tax, but I 
this. 


your views 


upon 


committee, 


Il, Section 207, of the law of October 
37d, 1917.) 
QUERY NUMBER 4 
Noting that the invested capital does not 


include bonds, other than those of the United 
States, the income from which is not subject 
to War Excess Profits’ Tax, I am wondering 
whether it would be possible for us to hold 
successfully that none of our invested capital 


is invested in such securities, but that those 
of such securities which we own are a_ part 
of our various statutory reserves. If this 


plea held good our invested capital would not 
be subject to reduction by reason of the fact 


that we hold large quantities of State and 
muncipal bonds. 
ANSWER 
It is the opinion of the committee 


that the contention could be made that 
securities, the income from which is 
not subject to the war excess profits 
tax, could be applied to outstanding 
abilities, leaving such securities the 
income from which is not deducted, to 
be applied to the capital and surplus 


in making up the amount of the in- 
vested capital. (See Title II, Section 


207, law of October 3rd, 1917.) 
QUERY NUMBER 5 


As to the method of determining the net in- 
come of the company for War Excess Profits’ 
Tax purposes: during the years 1911, 1912 
1913 (the pre-war period) our company 
building its organization and setting 
large reserves, hence our net income 
to the Treasury Department for those 
years show a large average annual net 
Presuming that we make a profit during the 
taxable year 1917 (the amount of which it is 
of course impossible for me to anticipate at 
the present time), it would seem that a de- 
duction of at least 7 per cent. would be per- 
mitted to us under Title II, Sections 203, 204, 
205 of the law of October 3rd, 1917, and that 
the Secretary of the Treasury might, upon our 
application, decide to allow a greater deduc- 
tion based upon the average deduction for such 


and 
was 
aside 
reports 
three 
loss. 


year ot other corporations engaged in our 
business. Is this so? Are we allowed 7 per 
cent. in any event? 


In the opinion of the committee any 
cempany is allowed a minimum deduc- 
tion of 7 per cent. and is entitled to 
make claim for a greater per centum 
than 7 per cent., up to and including 
9 per cent., which claim may be al- 
lowed in the event that the Secretary 
of the Treasury determines that other 
corporations engaged in the like or 
similar business are entitled to a larger 
deduction. (See Title II, Sections 203, 
204 and 205, of the law of October 3rd, 
117.) 

QUERY NUMBER 6 


Under the heading Stamp Tax, (Title VIII) 
of the Revenue Law of October 3rd, 1917, I 
conclude that the tax payable on surety pre- 
miums is to be paid by the use of adhesive 


stamps, although the tax payable on casualty 


premiums is to be paid in bulk at monthly 

intervals. Do you reach the same conclusion? 
ANSWER 

1. As to bonds: ‘The tax on indem- 


nity and surety bonds payable by af- 
fixing stamps to those documents. (See 
Title VIII, Schedule ‘A—STAMP TAX- 


isS—Par. 2, law of October 3rd, 1917.) 
2. As to the premium tax for cas- 
ualty insurance: It should be noted 


that whilé the tax is payable in bulk 
at monthly intervals, the Treasury De- 
partment may require that the tax be 
computed upon the premiums for in- 
dividual policies rather than upon the 
premium income for any month. (See 


Title V, Section 504, sub-division c, 
and also Section 505, of the law of 


October 3rd, 1917.) 
QUERY NUMBER 7 


Would special powers of attorney issued by 
us in large numbers to our bonding agents, 
authorizing them to sign specific kinds of 
bonds, require revenue stamps? 


ANSWER 


It is the opinion of the committee 


that powers of attorney granting au- 
tuority to do some act (the authority 
tu do which was not at the time vest- 


ed in the agent) is subject to the ta¥ 


of 25 cents, and no other powers of 
attorney are subject to the tax. (See 


Title VIII—~WAR STAMP ‘TAXES, 
SCHEDULE A—Stamp Taxes—Par. 12, 
law of October 3rd, 1917.) 


QUERY NUMBER 8 


Reverting to the premium tax: you will be 
aware that a large number of policies are is 
sued to be made effective as of a date prior 
to the date of issuance; thus during the early 
part of November (the tax becoming effective 
November Ist), policies carrying large amounts 
of premium will doubtless be issued with ef 


fective dates in October. I find that when 
the somewhat similar premium tax law be 
came effective in, I think, 1914, the tax was 


paid by us only upon policies becoming effec- 


tive during the taxable period, irrespective 
of the date of issuance. Can we follow that 
system this time? Our action was somewhat 
confirmed by the ruling that was made in 
conjunction with adjustable premiums—it be 
ine held that at that time additional payroll 
premiums although due and collectible during 


the taxable period, were only subject to tax 
ation if the effective date of the policies was 
within the taxable period. 
ANSWER 

In the opinion of the committee this 
vremium tax is a tax “on the issuance 
of insurance policies,” rather than a 
tax on the policy itself. Therefore, in 
the case of policies issued after No- 
vember 1, 1917, irrespective of their 
effective dates, the obligation to pay 
the tax became fixed. (See Title V, 
Section 504, law of October 3rd, 1917.) 


QUERY NUMBER 9 


Will our investment income, that is, inter 
est received upon our securities, be subject to 
tax as net profits? This question is per 
tinent in view of the much larger investment 
income which we now derive than was re 
ceived by us during the “pre-war period.” 

ANSWER 


In the opinion of the committee the 
income from the investments of a com- 
peny is to be included in the net in- 
come upon which the war excess profits 
tax is computed, except the income 
from securities which, by their nature, 
are tax exempt, such as State and mu- 


nicipal bonds and except the income 
from securities which are exempt un- 
cer Title II, Section 206, of the law 
of October 3rd, 1917. (See Title II 
Sections 206 and 207, of the law of 
October 3rd, 1917.) 
QUERY NUMBER 10 
Will it be necessary for us to report to the 


Treasury Department the exact amount of com 


missions earned or paid by the agents and 
brokers of the company ? 
ANSWER 


In the opinion of the committee a 
ruling of the Treasury Department un- 
der the law of 1916 that such commis- 
sions need not be withheld at the 
source would justify the committee in 
believing that the companies will be 
safe in construing this law in the 
same way. (Treasury Department De- 
c:sion No. 2099, which is in substance 
as follows: “Income of an individual 
which is not fixed or certain and not 
payable at stated periods, or is indef- 
inite or irregular as to amount or time 


of accrual, shall not be withheld at 
the source, but shall be listed in the 
annual return of the individual, and 


the tax shall be paid thereon by him. 


Ircomes derived from the following 
professions and vocations come under 
this head: * * * Agents compen- 
sated on the commission basis, law- 
vers, doctors, authors, inventors and 
other professional persons whose in 
come is irregular and indefinite.) 


QUERY NUMBER il 


How will the tax on “undistributed earn 
ings” affect our companies? 
ANSWER 


In the opinion of the committee this 
form of tax penalizes a company in 
building up its surplus out of undis- 
tributed profits. The tax provides an 
additional 10 per cent. upon the amount 
of the net income of a company which 
remains undistributed six months after 
the end of the fiscal year unless it is 
then invested in the business or in 
obligations of the United States issued 
after September 1, 1917. It should be 
noted that if such funds are retained 
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ard not employed in the business, the 


rate of tax is 15 per cent. (See Title 
I, Part II, Section 10 (b), of the law 
cof September Sth, 1916, as amended 


by Title XII, Section 1206, of the law 
of October 3rd, 1917.) 
QUERY NUMBER 12 

In ascertaining the net income for the pur 
poses of the Corporation Income Tax, 2 per 
cent. and 4 per cent., and for the purposes of 
the War Excess Profits’ Tax, should the com 
panies take business written or cash received 
during the taxable year as the basis for the 
computation Ihe courts have several times 
decided that cash received should be the 
basis but the Treasury Department has fre 
quently refused to follow the decisions The 
last case that I know of is that of Maryland 
Casualty Company vs. U. S. which was decided 
last February You will find the opinion of 
the Court of Claims at page 341 of the In 
come Tax Service for 1917 of the Corporation 
Trust Company 

ANSWER 


In the opinion of the committee, the 


companies should take cash received 
rether than business written as the 
basis for the computation of net in- 


ceme both under the corporate income 
tax and the war excess profits tax 
provisions of the law. The committee's 
opinion is fortified by the decision of 


the Court of Claims of the United 
States in the case of Maryland Cas- 
ualty Company vs. United States, de 


cided February 12th, 1917, in constru 
ing the corporate income tax of Octo 


her 83rd, 1913. (See Section II, Par. 
G (a), of the Income Tax Act of QOcto- 
ber 8rd, 1913.) 
QUERY NUMBER 13 

Can a company secure the right to deduct 
from net income, losses in the market value 
of securities by selling them at the present 
market prices and investing the proceeds in 


other securities 
ANSWER 

In the opinion of the committee such 
u loss could be deducted from the 
net income. The ruling of the Treas- 
ury Department (No. 2005, on the Act 
of September Sth, 1916) in that regard 
is of interest. The ruling is as fol- 
lows: “Loss to be deductible must be 
an absolute loss, not a speculative or 
luctuating valuation of continuing in- 


ENGLAND 
vestment, but must be an actual loss, 
actually sustained and acertained dur- 


ing the tax year for which the deduc- 
tion is sought to be made; it must be 
determined and ascertained upon an 
actual, a completed, a closed transac 
tion.” (See Title I, Part II, Section 
12 (a), second paragraph, law of Sep 
tember 8th, 1916.) 
QUERY NUMBER 14 


the Internal Revenue Department ruled 
in order to be relieved of payment of 


Ilas 
that, 


taxes on return policies or policies not taker 
it will be necessary for the policies in ques 
tion to be returned to the home office for 
cancellation within thirty days after issuance 
ANSWER 
The committee is unaware of any 
such ruling. 


SEEKING SIMPLIFIED FORMS 
Compensation writing companies 


protested at a meeting in Boston last 


the 
al requirements and 


week against burdensome statistic 
lack of uniformi 
ty among the States in connection with 
the W and Z schedules. The statistic 
al sub-committee 


on calls for experi 
ence, of the National Workmen's Com 
pensation Service Bureau, recommend- 
eq that repetition be avoided in 
classifying experience and that the 
companies should report each year 
of issue twice only and that there 
afier the developments on such ex- 


perience be reported once. In 
tion with Schedule W, Chairman 
George 'D. ‘Moore said that there should 
be eliminated from the schedule the 
present form by which the incurred 
cost of accidents of particular periods 
are traced through several years, and 
in lieu thereof a schedule of premf- 
ums, losses incurred and loss ratios by 


connec 


policy year be substituted, to conform 
with the present form in use by the 
New York department. The various 


State departments will take the matter 
under advisement. 
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The Columbian National Life 
OF BOSTON 
ARTHUR E. CHILDS, President 
A CHANGE may be necessary to realize your ambition 
Think a minute—then write 
WM. H. MASTIN FRANK D. LOMBAR 


SUPERINTENDENTS OF AGENCIES 
(West of the Mississippi). (East of the Mississippi). 
SYMES BUILDING 77 FRANKLIN STREET 
DENVER, COLO. BOSTON, MASS. 


DARL D. MAPES, Superintendent of Accident Agencies 
77 FRANKLIN ST., BOSTON, MASS. 


The service of a high grade Accident Department will also be offered so 
that you will not have to broker your Accident business to avoid violating 
your Life insurance contract. 














WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,00c under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 


FIRST, it guarantees that in case of death from any cause, $5,000, fne face of the 
Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE 
TIMES the face of the Policy, will be paid. a i 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guar. 
antees that in case of total disability as a result of accidental injury, the Company 
will pay direct to YOU at the rate of $50 PER WEEK during such disability, but_not 
to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER 
WEEK throughout the period of disability, Can insurance do MORE? And why 
should any man be satisfied with a policy that would do less? The cost is low. s 

Agents wanted in Maine, New Hampshire, Vermont. Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Mississippi, 
Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 
Home Office, United Life Building - Concord, New Hampshire 


In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 

1. Thereafter the Equitable will carry the insurance 
—tThe Insured will have nothing further to pay. 


2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 


For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 
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Capacity For Local Agents 


You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with 1mmediate binders 
and 10% commission to brokers. Guaranteed Underwriters. Use our special 
Surplus Line Department. Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 
} Cedar St. 1015 California St. 
EW Y 


ORK DENVER biiuta 


Ford Bldg. 17 St. John St. 23 Leadenhall St 
DETROI MONTREAL LONDON 


THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 


Nicollet Ave. 
INNEAPOLIS 








Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital........ $1,000,000.00 


OUR 1916 STATEMENT SHOWS 


Insurance in force........... (over).... $42,400,000 
Er ee ree (over).... 5,600,000 
New Insurance paid for................ 10,000,000 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 


Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 














Announcement 


Owing to the large demand for extra copies 
of the 


LIFE INSURANCE 
SALESMANSHIP 


edition of The Eastern Underwriter, issued 
September 21, 1917, an 


EXTRA EDITION 
of that number has been published 


Life Insurance Companies and General Agents 
desiring to secure copies for distribution 
among their Agents can do so by wiring or 
writing Vhe Eastern Underwriter, 105 
William St., New York, the number required. 


Price Twenty-five cents per copy. 


The Eastern Underwriter. 
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